s matter Aug ‘ 935 
Y., Under Act of March 3 


~ Vol. No. 


BAY STATEBILL 
WOULD ABOLISH 
INSURANCE ACT: 


Pending Plan Pyoposes 
Substituting Financial 
Responsibility 


galing Mass., April 21. ! 
—The Committee on In- 


surance of the Massachusetts 
Legislature has reported a 
bill providing for the aboli- | 
tion of the compulsory auto- | 
mobile liability insurance act 
and substitution of a law pro- 
viding for financial respon- 
sibility and a demerit rating 
system. 

Seven of the 
the committee dissent. 
has been given its first reading in 
the Senate and has been referred 
to the Committee on Ways and 
Means. 

The bill provides for the creation 
of a board of inquiry to consist of 
the registrar of motor vehicles, com- 
missioner of insurance and attor- 
ney general or representatives of 
each of these officials. 

It is further provided in the bill 
that in event a motorist becomes 
involved in an accident from which 
a claim for personal injury arises 
he shall be required to prove to the 
board that he is financially able to 
meet the judgment, in which event 
it would not be necessary for him to 
take out insurance. is 

In the event he fails to prove N 
. se: NO 
financial responsibility his registra- 
tion would be suspended and the “(ad 
board would determine hi fitness 


38 1 452. 
NTIL further notice 


all mail for the ad- 
vertising department of 
Automotive Daily News 
should be addressed to 
350 Hudson St., New 
York city. The tele- 


phone number is Cana 


6-1000. 


N.A.F.C. CITES 
HAZARDS IN 
PENDING BILLS 


Defeat of 
Wisconsin Loan 
Measures 


Urge Two 


tifteen members of 
The measure 


HICAGO, April 21.—Two 

bills pending before the 
Wisconsin Legislature, which, 
if enacted, it is claimed would 
have a damaging effect on 
the present methods of auto- 
bile financing, are called 
the attention of all finance 
companies, automobile deal- 
ers and manufacturers by the 
National Association of Fi- 
nanee Companies in a bulletin 
this week. 
The first 
called 


262, 


attention 
bill 

follows: 
be 


cover 


bill 
Wisconsin 


to which 


is Senate 


which reads as 


No proceeding shall insti- 


ited by the seller to r« 


posses- 


(Continued on Page 2) (Continued on Page 6) 


Late News Flashes 


Detroit, Mich., April 21.—Mrs. Martin L. Pulcher, wife 
of the president of the Federal Motor Truck Company of 
this city, died yesterday at her home here. Mrs. Pulcher 
had been prominently identified with musical, operatic and 
other artistic activities of the city. The burial will be in 
Shelby, N. C. - following services in Detroit tomorrow. 


Detroit, April 21.—Mrs. Alfred. G. Wilson, elected Mon- 
day a member of the board of directors of the Graham- 
Paige Motors Corporation along with Herbert L. Lord, vice- 
president of the Detroit Lubricant Company, is said to be 
the first woman ever to be put on the directorate of an auto- 
mobile manufacturing concern. Mrs. Wilson, who is the 
widow of the late John Dodge, is most prominent in a busi- 
ness way in Detroit. Included in her interests is the owner- 
ship of the Wilson Theater here. 


Tulsa, April 21. os avel ‘age  iiestions of crude oil 
in United States in week ended April 18 totaled 2,118,431 
barrels, an increase of 119,779 barrels, according to the Oil 
and Gas Journal. 


a» * 4 

Detroit, April 21.—De Soto had another driveaway to- 
day, the second in the past-three weeks. There were 175 
in this party. They came (rom Cincinnati, Dayton, Indian- 
apolis, Grand Rapids, Kalamazoo, Battle Creek, La Crosse, 
Evanston, Ill, Lima, Ohio, and other points in that area. 
After lunch at the factory the dealers hopped into the new 
cars and headed for home. 
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Registrations of New Cars in U. S. 
In First Quarter Put at 450,000 


} 
| 
| 
| 
| 


WILLYS-OVERLAND CO. 
REPORTS NET PROFIT; 
IMPROVES POSITION 


| Toledo, April 21.—President L. 
| Miller reports that earnings for the 
| Willys-Overland Company and sub- 
companies for the quarter 
1931, 


sidiary 
ended March 31, 


$117,106. 

This is after providing for depre- 
ciation on property items, tax ac- 
cruals and other charges. 

This is an improvement of $1,302,- 
018, as compared to the first quar- | 
ter of last year after eliminating 
| recoveries from the Federal treasury 
for both quarters. 

The car sales for the period to- 
taled 20,924. There was an increase 
of 61 per cent. in car 
ruary over January, and of 16 per 
cent. in March over February, Tak- 
ing into consideration the present 
conditions. this showing is encourag- 
ing, and demonstrates the result of 
rigid economies in administration 


amounted to! 


(Continued on Page 7) 


MARMON OPERATING 
SHIFT AT NIGHT 


For the 
two years, 


Indianapolis, April 22. 
first time in more than 


the Marmon Motor Car Company 15| 


operating a night shift in its factory 
it was announced today by G. M. 
Williams, Marmon president. 

This additional activity is the re- 
sult of greatly increased orders for 
the two lines of Marmon 
cevlinder cars and a heavy demand 
for the new 200-horsepower Mar- 
mon sixteen. Mr. Williams said. Since 
the announcement of free wheeling 
on the low priced Marmon 
orders have been received in the 
largest volume of the year and the 
Marmon big eight also is enjoying 
an unusual degree of 
Production of the Marmon sixteen 
is well under way and orders being 
received exceed the expectations of 
Marmon officials 


\ 
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, WE DNESDAY, 


A. | 


sales in Feb- | 


D 


| developed by trucks and buses 
| to 
| equipped 


eight - | 


eight, | 


acceptance. | 


APRIL 22, 193 5 Cents. $12 Per Year. 


N*® W YORK, April 21.—Retail sales of new passenger 
‘ars in the United States in the first quarter of this 
year approximated 450,000 units, as compared with 690,563 
in the corresponding period of last year, a decline of about 

35 per cent., according to an estimate prepared by Automo- 

tive Daily News on the basis of practically complete regis- 

tration returns for January and February and reports by 
thirty-one states and the District of Columbia for March. 


BALLOON TIRES "oo 
ALLOW HEAVIER : 
TRUCK LOADS 


hs the corresponding period of 
Roads Bureau 


Increase Federal 
Limitations 


L931 
*125,509 
*133,000 

.*191,500 


1930 
189,094 
211,645 
298,824 


January as 
February ...... 

| March 

| 

| 

| 


Totals... *450.009 690,563 
Estimated, 
The January 


mates are 


and February 
based on complete 
car registration returns from allt 
states except Georgia, the returns 
from that state having been delayed 
until May 1. 
Te March estimate 
tii aS i ‘ the fact that the thirty-one states 
PROIT, April 21.—A ‘ana the District of Columbia have 
close study of reactions | reported aggregate registrations for 
that month of 116,131 new cars, as 
compared with 80,891 for the same 
states in the preceding month and 
comparing with 178,069 for the same 
states in March of last year 
This represents an upturn 
| reporting states of 43.5 per cent. 
;over February and a decline from 
last year of slightly more than 34 


»sti- 
new 


May 


is base i 


on 


when 
tires, 


conditions 
with balloon 
as compared with the reac- 
tions when equipped with 
high-pressure or solid tires, is 
likely to bring about a change 
state or Federal loading | per cent 
limitations imposed upon If the remaining states show a 


ae similar -rease ‘ 
trucks and buses throughout | Mason anak Meenas ‘ae total for 
the country, ‘ , f ta ol 


‘ - o . » } 

_ according to B.| the month should pass 190,000 by 
J. Lemon, field engineer of | good margin. In making the esti- 
the United States Rubber | pate of 191,500 for March an al- 
* wi - ¢ : ° ee > c P 
Company and a tember ot lowance is made tor a decline of 
the R oe . , | 36 per cent. from a year ago, as 
ne vu ) el lanufacturers’ ) against less than 35 per cent. in the 
Association committee.  co- that already have reported. 
operating with the Depart-| Ts makes the estimate a consery- 

ment of 
of Publie 


i : ative one and there OS 
hevieutiiors " Santas t is a possibility 
The direct 


road 


in the 


States 


: that the March upturn in sales car- 
Roads. ried the total to around 200,000 
result, Dr. Demon be- On the basis of returns sived 


rece 


(Continued on Page 7) (Continued on Page 2) 


Continued Uptrend Seen 
In Indiana Car Sales 


[NDIAN APOLIs, IND., April 
Continued upward trend of new 
for Indiana 
by E. G. Henry, man- 
Indianapolis Automo- 
Association, who bases 
on official registration 
records for every county in the 
state compiled by his office. 
Pointing to the unrelenting effort 
made by automobile manutacturers 
this year in an effort to restore 
prosperity through increased car 
sales, Mr. Henry state sales 
figures for the month of March just 
released showing a gain of almost 
50 per over February, although 
the total is approximately 30 per 
cent below March of last year. 
The state sales, approximately 
8.400 cars, represent the highest 
tot al »f any individual month since 


21.— last May, Mr: 
exceeded 
the months of 
April, his 
was exactly 
last month 

One of the most encouraging 
for business improvement, the trade 
essociation head said in his report, 
is found in a comparison with sales 
in Marion county (Indianapolis) for 
the first half of April with those 
of the first half of March 

For this period,” he said, “we have 
a total registration of 683 new ears 
9S compared with 478 for the same 
period of March, or a differential 
of 205 units for the first fifteen days 
of the current month, making it ob- 
vious that April sales will reach a 
higher peak than March 


showed, 
during 1930 only 
March and May 
records show, the 
the same that 


Henry aod 
by 
[in 

total 


for 


were 


sales is predicted 
month 
of the 
Trade 


his views 


car 
this 
ager 
bile 


is 


Sigoas 


cites 


cent 
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Courtesy Card enue enetinn 25% im Month—See Page 10 
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New Officers of Lb. sit A.D.A. | [JNTIL further notice 







































EW officers of the Detroit Automobile Dealers Association whose 


elections were announced in 


are shown above. 


Automotive Daily News yesterday 


Left to right, top row, are: Charles Abbott, vice- 


president, and H. K. Chambers, president; bottom row, left to right 
are: Richard A. Cott, treasurer, and John F. Evans, secretary 


PIERCE-ARROW HAS 
PROFIT OF $306,449 
IN FIRST QUARTER 


New York. April 22.—Report of 
Pierce-Arrow Motor Car Company 
and subsidiaries for quarter ended 


March 31, 1931. shows net profit of 
$306,449. after depreciation, inter- 
esi, eic.. equivalent. after dividends 


on the 6 per cent. preferred stock 
and class A stock, to 43 cents a 
abare on 230.125 shares of no-par 
class B stock, al] of the latter stock 
being owned by Studebaker Cor- 
poration. This compares with net 
profit in first quarter of 1930 of 
$461,401. equivalent, after dividends 
on 6 per cent. preferred stock and 
under the participating provisions 
of the class A and class B shares. 
to 70 cents a share on 197,250 no- 
par shares of class A stock, and 90 
cents a share on 230.125 shares of 
no-par Class B stock 

Balance, after preferred dividends 
for the March quarter, if applied 
directly to the class A stock, is equal 
to $1.01 a share on 197.250 shares 
comparing with $1.77 a share in 
same quarter of preceding year. 
There was no Federal tax liability 
on above earnings. 

The class A stock is entitled to 
receive $2 a share per annum and 
after $2 a share has been paid on 
class B stock, both stocks partici- 
pate in further dividends on basis 
such that the additional rate pe. 
share on class A stock shall be one- 
half the additional rate of class B. 


OTHER FINANCIAL NEWS 


EATON AXLE 

Stockholders of Reliance Manu- 
facturing Company of Ohio ap- 
proved the acquisition by Eaton 
Axle and Spring Company. More 
than 83 per cent. of the Reliance 
stock was represented at the meet- 
ing and was voted in favor of the 
offer 


Faton Axle will acquire assets of 


Reliance Manufacturing Company 
subject to its liabilities. | 
Easis of exchange will be five 





' shares of Eaton Axle 
shares of Reliance. 

An adjustment dividend of 16 2 3 
cents was declared on the Reliance 
stock, pavable May 1 to stock of 
record April 25 


for each four 


HUDSON 


Hudson Motor Car Company re- 
ported a net income for the quarter 
of $226,395. equal after depreciation. 
Federal taxes and other charges to 
14 cents a share on 1,596,660 shares 
of stock outstanding, as against $2,- 
316,945, or $1.45 a share. in the cor- 
responding period of last year. and 
comparing with a deficit of $989,191 
in the preceding quarter. 


PACKARD MOTOR 

Packard Motor Car Company and 
Subsidiaries report for the quarter 
ended March 31, 1931, net income of 
$113,004, after depreciation and Fed- 
eral taxes, equal to less than 1 cent 
a share on 15,000,000 shares of no- 
par stock. This compares with $2,- 
654.247. or 17 cents a share, in first 
quarter of 1930 

Directors re-elecied officers 
dend meeting will be held later 
the week 


Divi- 
in 


BOHN 


Bohn Aluminum and Brass Cor- 
poration reports for quarter ended 
March 31, 1931, net profit of $437,- 
296 after charges and Federal taxes 
equivalent to $1.24 a share on 352,418 
no-par shares of capita] stock. This 
compares with $395,386 or $1.12 a 
share in first quarter of 1930. 


OTIS STEEL 
Otis Steel Company reports for 
the quarter ended March 31. 1931 
net profit of $20,615 after interest 
depreciation and Federal taxes, equal 
to 18 cents a share, on 115,034 shares 


of 7'. prior preference stock out- 
standing on December 31. 1930. This 
compares with $634,058, or 58 cents 


a share, on 841,002 shares of no-par 
common stock in first quarter of 
1930, after dividend requirements on 
preferred stock. 


CLASSIFIED ADVERTISEMENTS | 
IN THE AUTOMOTIVE DAILY | 
NEWS BRING RESULTS 
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all mail for the ad- 









vertising department of | 
Automotive Daily News 
should be addressed to 
350 Hudson St., New | 
York city. The _ tele- 
phone number is Canal || 


6-1000. | 


Put thee Racketeers on the 
Rack 


k » + 


Looking Abroad 


NEW CAR SALES FOR ie dail 
FIRST THREE MONTHS 
PLACED AT 450,000 


(Continued from Page 1) 


* 7” 


* 


thus far, it is apparent that at least 
two cars were more heavily regis- 
tered in the first three months of 
this year than in the corresponding 
period of last year. They were Au- 
burn and Cadillac. Gains over a 
year ago began to make their ap- 
pearance in greater number in 
March and the early registration 
returns revealed that six makes of 
cars were being more heavily sold 
in that month than in the corre- 
sponding period of 1930. 

Pollowing are the new car regis- 
trations in the thirty-one states and 
the District of Columbia, in March, 
as compared with the corresponding 
month of last year and the preced- 
ing month of this year:— 


HILE Alfred Reeves, general manager of the National 
Automobile Chamber of Commerce, was in Detroit last 
week he reported to this column that on his swing around the 
factory circuit he had been told by car manufacturers that 
the bribery of chauffeurs to effect sales is on the increase 
in the larger cities, according to reports received by them. 
“With raeketeering now out of fashion in most trades, 
we now hear that the old form of chauffeur ‘hold-ups’ is now 
being imposed on our industry, to the consternation of dealers 
and manufacturers,” said Reeves. “It had been generally 
hoped that this form of petty larceny had been eliminated 
for all time. 


Mar., Mar. Feb. . 7 F 
1931 1930 1931 667>—NHIS type of racketeering came to us years ago from 
ee — or pod Europe, where we find it is still practiced to some 
Arkansas ... 799 1.992 707 extent. It takes the form of a commission for a sale on the 
California .. 15.689 19898 9.797 presumption that the chauffeur controls the sale, or by a 
Connecticut, 3300 4455 1,669 hold-up fee to avoid having the car give trouble, with the 
Delaware 564 869 340 . : : 
iin 2322 2985 1.904 resultant complaints from the car owner and a damaged 
Idaho ...... 582 1,174 38g reputation for the product. 
Illinois - 11,583 20,859 9,772 “In those early days, when people knew little about cars 
eee ss a, a — and in some cases would accept the word of their chauffeur, 
aftnnescte 8186 7226 167g the grafting covered also the purchase of parts, and even 
Missouri 8,973 17.517 9848 gasoline and storage. 
a ae a i “The Automobile Club of America effectually stopped 
oa oo : aa “3. the latter by building a garage of its own, and, incidentally, 
N. Hamp 1,121 979 438 entering the accessory and tire business, which lost trade to 
New Mexico. 210 = 1,044 269 legitimate dealers who had failed to protect their own inter- 
= — — er “aa ests. Now, at a time when the dealer needs every cent of 
Meta 10.542 21808 28339 profit that a sale supplies, we find the practice again 
Oregon 1382 2,123 1.133 under way. 
Pennsylv'nia 14,437 21,808 8,839 * * * 
ar ‘ : : go5¢ 

s om 962 878 1,074 66 N cars in the old days, the amount of the grafts of the 
Utah 893 1,210 499 chauffeur was added to the price of the car, so the 
Vermont _ 475 679 206 buyer paid all or most of the bill. With a list price of motor 
Virgina 2,924 4,562 3,686 . = 
Washington. 2.666 5.289 1390 cars advertised and generally known, however, the burden 
W. Va 1464 2,602 1.021 falls on the dealer. 
Wisconsin .. 5.439 8,903 3,334 | “If not stamped out promptly, these piractical methods 
Dist of Col.. ; sie ; aan 1.338 \i]] broaden as one chauffeur tells another and dealers soon 

Totals 116.131 178.069 980.891 Will be obliged to give away most of their profits. It is a 


despicable form of getting business and in most states is a 
violation of the law. As a temporary expedient and to make 
a few sales, it will, even in a short time, taint any business 
that accepts it. 

“The brilliant sunshine of publicity and the assistance of 
better business bureaus and civic organizations of every kind 
|should be brought to bear on this serpent which can easily 
spread deadly poison over the progress of manufacturer, 
dealer, salesman and every one else interested in an industry 
which should be too big and too proud to acknowledge that it 
is unable to turn back the baneful influence of racketeering.” 

* o* * 


UOTING W. Ledyard Mitchell, chairman of the board of 


BAY STATE BILL 
WOULD ABOLISH 
INSURANCE ACT 


(Continued from Page 1) 


to operate upon ~btaining an insur- 
ance policy to :ndemnify for future 
damages. If the accident is Of & 
minor nature, te motorist would 
be required to pay a Slight increase 
in the ordinary premium. If it is of 


a more serious kind, the demerit the Chrysler Export Corporation, just as he was leaving 

premium would be increased, . oe - ssn : = 
The premiums would be on a Detroit to sail for Europe: “The recent strengthening of the 

basis of 10, 25 and 50 per cent. in European market has been very definitely reflected in the 

ae A = reguiar pr oo retail sale of the company’s product there. We are looking 

cnargec Vy 1€ insurance companies ° ° ° ° e . ° 

Tin aceutunee would be ee te forward to a continuation of this improvement, with the 


spring and summer months possibly showing a sharp upward 
trend in automotive sales. 

“Chrysler Motors exports strengthened their hold on 
world markets during 1930 with 14.28 per cent. of the total 
automotive export business as compared with 12.10 per cent. 
in 1929. The increase in the percentage of the total overseas 
automotive business secured by Chrysler is paralleled by an 


the insurance companies instead oi 
by the insurance commissioner, as 
is done under the provisions of the 
compulsory insurance law. However, 
the premiums fixed by the com- 
panies would have to be approved 
by the insurance commissioner. The 
bill provides that the law become 


ee ee ee increase during 1930 of 7.4 per cent. over the corporation's 
ENGEL-FONDELL NASH share of the domestic business in 1927 and 15 per cent. more 
FIRM IN DUBUQUE than its share in 1928.” 
Dubuque, Ia., April 21H. A * *”  * 


Engel and Nick Fondell have asso- 
ciated for the sale of Nash cars un- 
der the firm name of Engel-Fondel! 
Nash Company. Mr. Engel, selling 
Nash automobiles for over six years, 
is president of the new firm. located 
in sales and service at 850 Iowa St. 
Mr. Fondell has been in the used au- 
tomobile business for five years. 


ITH the receipt of the news from Grand Rapids that the 

De Vaux plant there has reached a production of sixty- 
five cars a day, despite delayed delivery of parts, comes 
,information that the De Vaux plant at Oakland, which went 
into production just a week ago today, turned out ten cars 
the first day. This jumped to twenty-five the next day, and 
it is expected that wil] be increased from now on. 
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Brockway Organization Gains 


Philadelphia 


and District 


Dealers Boost Service by 
Passenger Car Idea 


BY applying the practice of offer- 
owners monthly 
groups of servicing Opera- 
tions at a flat price, which idea has 
been successfully used for some time 
by numerous passenger car dealers, 


the Philadelphia branch of the 
Brockway Motor Truck Corporation, 


ing to truck 


special 


747 West Allegheny Ave., G. M. Mac- | 


Whorter, manager, has been mate- 
rially increasing its service sales. 
The branch also introduced the 
plan among its numerous dealers, a 
number of whom, at the recent dis- 
trict spring meeting, reported highly 
satisfactory results therefrom, in 
some cases unexpectedly large 
financial returns having been 
brought about. The new price 
schedule of Brockway on _ repair 
parts also played an important role 
in pyramiding service sales, an- 
nouncements of- the price change 
having been promptly mailed out. 
Letters mailed monthly to cus- 
tomers and prospects, announce 
these offers of specials, such, for 
example, as reboring pistons, piston 
ring and piston pin work; brake test- 
ing, brake relining and wheel align- 
ment work; regrinding valves, and 
se on New specials for summer 
months are now being prepared. A 


| stead 


very substantial percentage of those 
owners taking advantage of the spe- 
cial group Operations, have, as a re- 
sult of suggestions, ordered other 
work done, thereby supplying profit- 
able returns from this type of 
‘leader,” which succeeded in bring- 
ing them into the service station 
Work is prevented from piling up in 
the shop at one time through the 
plan of sending out the letters of 
solicitation in batches of seventy- 
five to one hundred at a time, in- 
of making simultaneous an- 
nouncements to the entire mailing 
list. 

The branch organization and deal- 
ers have been receiving letters from 
customers commenting favorably on 
the excellence of the work and the 
reasonable prices therefore, since the 
special offer plan and the revised 
schedule of replacement parts went 
into effect. 

The Brockway branch salesmen 
contact truck owners every thirty 
days. and a check-up is made on the 
mechanical condition of an owner's 
truck from the owner's report. The 
salesman's report is passed on to the 
service manager. who contacts the 
owner either in person or by tele- 
phone. with regard to having the 
necessary work done. 


N. J. Car Dealers Increase 


Efforts to Bring in Service| 


EWARK, N. 

mobile dealers throughout New 
Jersey are concentrating on their 
service departments, although new 
and used car sales are forging to 
the front once more. 

Various methods are being used to 
get owners to bring their cars in for 
service. Dealers are using more 
newspaper space, have increased 
their direct-by-mail campaigns and 
are offering special inducements for 
specific operations. A few resort to 
the telephone 

Outstanding developments in the 
work demanded by car owners have 
been brake service and ignition 
work. Some dealers report that car 
owners are looking for lower prices 
and others, who 

run down, are 


st essential work 


for first-class jobs 
have let their 
having only the me 
dows 

Dealers are looking forward to the 
the Legislature of the 
inspection bill which 
When this meas- 
and there appears 
no doubt of its passage, it ex- 
pected that there will be enough 
work to keep all shops busy. Unlike 
previous inspections, dealers may 
collect $1 for the inspection alone, 
even if cars are found to be in per- 
fect condition. 

[The Allendale Sales 
Allendale Chrysler 
that there are very few large ser- 
vice jobs, and that the greatest 
portion of the demand today is fo 
valve jobs, ignition work and brake 
adjustment. This concern has been 
increasing its service volume by use 
of direct mail, newspapers and spe- 
cial offers for specific operations 

Placing service department on 
a flat rate basis was stressed by the 
Bergen Auto Company. Buick dealer 
of Hackensack, in its newspaper ad- 
vertising and by mail, with excel- 
lent results. The concern made it a 
point to tell Buick owners of the 
savings in labor rates as a result of 
its move, and an incre in service 
was immediately noticed 

Prank J. Chambers, 
Pontiac dealer, Atlantic City, finds 
that owners are letting their cars 
run down and then shop for low 
prices This concern also finds its 
best 
mail, although it uses 
recognized methods to 
shop volume. 

The Lawrence Motor Car 
pany of Newark, Auburn-Cord dis- 
tributor, finds its “Co-operator,’ 'a 
four-page booklet, its best good-will 


cars 


passage in 
compulsor y 
they spensored, 


ure becomes law, 
is 


Service 
dealer, finds 


& ol 


its 


Oakland- 


the othe: 
its 


all 
increase 


J., April 21.—Auto- builder, 


Com- | 
| ciated Motors, Inc., 
‘become Oakland-Pontiac dealership 


especially for its service de- 

This booklet is mailed 
is well written, has humor 
and in it _are listed the special 
offers for the month. Increased 
service volume this year is credited 
to this form of direct-by-mail ad- 
vertising 

Abell-Coegeshall, 
in Hackensack, 
to boost its service department, and 
at the same time takes the oppor- 
tunity of stressing its complete 
stocks of parts, tires and accessories 
ind its washing, polishing ind 
painting facilities. Direct mail is 
ulso used extensively. 

The Willard Sulzberger 
Ford dealer in Passaic, 
joined with members of the 
pendent Service Association 
full-page ad and_ increased 
ervice work as a resul 

The Trent Motor Company 
lealer of Trenton, while it 
service depariment by 
advertising, uses n 
with good results 
of copy, direct 
drivers, frequent 
iers for specilic Operations 
hem in to the shop, while 
ness and promptness in 
ceep them coming 

The Centre Motor Sales 
let dealer in Bergenfield, 
‘onsistent newspaper ad\ 
1 firm believer in the personal 
direct-by-mail appeal In most 
‘ases, this concern uses government 
post cards and makes special offers 
for specific operations. The big in- 
crease in service operations has 
sulted in the installation of a 
draulic lift for lubricating 
tightening 


partment 
monthly, 


Inc., Ford dealer 


Company 
rec 
Inde 


its 


Tord 

plugs 
direct 

wspaper 


ifs 
mail 
space 
changes 
vomen 


appeal to 
special of- 
bring 
leanli- 
delivery 


Chevro- 
while a 
*rtiser 


Is 


hy- 
and 


The Cuskaden Chevrolet Company | 


work 
this 


find service 
any big gain 
with the 
although 
ing through 
offering spe- 


Atlantic City 
has not shown 
year as compared 
period a year ago, 
concern has been plugg 
newspapers, mail and 
cial inducements 

W. J. Houpt, Inc., At 
De Soto and Reo dealer, 
volume is poor, with car owners de- 
manding cheap work While 
concern uses the telephone and 
newspapers extensively it finds its 
direct mail bringing in the greatest 


ol 


City, 
service 


lantic 


says 


response is through its direct | volume of work 


OAKLAND-PONTIAC DEALER 
OPENS IN PUTNAM, CONN. 

April 21.—Asso- 

18 Main St., has 


Putnam, Conn., 


for Putnam and vicinity. 


uses snappy ad copy 


nily | 


in a; 


Frequent | 


re- | 


same | 
the | 


this | 
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by Group Specials 


Co-operative Service Plan 
Adopted by Graham Group 


Chicago, April 21.—The 
Sykes Company, Graham distribu- 
tor, and associate dealers in the 
Chicago area have just anounced 
what they term a co-operative 
service plan,” which at a fixed rate 
of $7 a month takes care 
lubrication and inspection work on 
the owner's car, and all repairs ex- 
¢ept where caused by accidents, 
neglect or abuse. 


Instead of bringing the features 
of the new plan before only Graham 
owners, its sponsors are carrying on 
a city-wide campaign to make its 
features known to all motorists, be- 
cause it is being vigorously employed 
as a new car argument; in other 
words, as one of the reasons for 
owning a Graham automobile. 

Division of monthly charges are 
made as follows: $1.80 for draining 


and refilling the engine with special | 
season; | 
$1.70 for thoroughly lubricating the | 
using five different oils and | 


quality oil, according to 
chassis, 
greases as required by the different 
units, and varying them as 
seasons demand; $3.50 for making 
complete mechanical inspection, “tak- 
ing care of all adjustments, includ- 
ing all repairs, both labor and ma- 
terials. 


. . and 


Bird- | 


of all) 


the | 


These operations are 


on the basis 


for 12,000 


or of every 
miles, which ever may 
the first to occur. Declaring 
“never before has so 
mechanical and 
been offered for 


be 
complete a 


so little money,” 

George H. Bird, president of Bird- 
Sykes Company, emphasized not 
; only the thoroughness of mechani- 
cal care but also the fact of al- 
Ways using correct lubricants of the 
highest quality. He lists fifteen 
monthly lubricating operations and 
twenty-nine monthly mechanical 
inspections and adjustments. 

“The basis of our co-operative 
service plan is that it protects the 
new car investment, lowers main- 
tenance costs and avoids excessive 
depreciation,” adds Mr. Bird. “Ef- 
ficient maintenance gives comfort, 
pleasure, safety and dependability 
from the use of a car, 
matic check-up and lubrication are 
the secret of owner satisfaction.” 


NEW ACCESSORY FIRM 
Ansonia, Conn., April 21.—Tom- 
jlinson’s Auto Service has 
formed here with shop quarters at 
/151-153 Wakelee Ave Accessories | 
will be carried 


the 


performed | 
each month for a period of one year, | 
1,000 miles 
that | 


lubricating service | 


and syste- | 


| tained 


been | 


CORRECTION 


A. B. JONES. c. M. MALEY. 


Through an error in make-up the 
above of A. R. Jones and 
C, M. Maley were used April 21 in a 
story regarding sales methods of 
Cooke-Melton Company, Ford dealer 
of Fort Worth, Tex. Mr. 
Mr. Maley are co-owners Jones 
& Maley. Inc., De Soto distributor of 
Indianapolis 


pictures 


Jones and 
of 


NEW NASH DEALERSHIP 

Springfield, Mass., April 21.—A. H., 
Winn, until recently vice-president 
and wholesale manager of the Nash 
New England Company, has ob- 
the Nash dealership in 
Springfield and vicinity. Mr. Winn, 
as president and treasurer of the 
|new Nash Springfield company, will 
ibe assisted by Stephen E. Shanley 
‘as vice-president and sales director. 


Profit Maker was 
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resistance against our origir 
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id of 
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vddress of the dealer 
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V. 
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used car. 


The ratio 


sales 


used oars to 


val line during the 
only 


that its 1930 sales final used car 


I believe you will 


° ” . , 
ouc Pierce-Arrow Pierce-Arrow 


During the past year, 


dous 


amount 


the used 


cars 


car owners and 


ce-Arrow sales. how easily 


Arrow 


h is worth money to the 


on Pierce-Arrow has been only 


each 


or over-trading has 


than 


of educational 
it has 


the Pierce-Arrow 


dual line. 


ame to the 


uscd Cars tove 


| dealers 


between new car sale and disposal of the final 


2.12 


new one and an average of 


seventeen days to the disposition of the 


Our percentage of new car loss 


been 7 per cent less on 


on the other line. 


we have done a tremen- 


work among fine 


been surprising to note 


name opens the 


doors of the most exclusive homes and private 


of 3.28 


th ; 
cae ottices. 


new car delivered 


ty-one days elapses this educational 


with your present line, 


ninimum to investment, Tor 


V ice 


Car Company, 


President ia 


Buffalo, 


part ular 5, 
Ch arge ot 
New York. 


We look for a healthy growth of busi- 
ness and believe we will reap the benefits of 


work 


adds nothing to overhead 


address 


Sales, Pierce- 
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The Independents 


N the office of a trade paper there is always a certain ele-| 


ment of excitement in opening the mail. There is always 
the chance that the postman’s budget may contain some 
question, some statement, some suggestion giving the editors | 
a totally new angle on some matter of trade interest or a new 
approach to a time-honored problem. 
In our mail today there was a letter, which interested 
us more than a little. It was from a dealer in a Middle) 
Western city on the subject of building service business. The 
dealer explained how he was working to increase shop work 
and the moderate success that he was having. Then, in the 
last paragraph, he made a statement that, to us, was very 
interesting and significant. 
“In our town,” said this dealer, “the independent repair 
shops are very strong. There are two of them which do a 


repair and maintenance business far larger than any of us| 


dealers. Both of these repair shops have been in operation 
for some years and they have built up a regular line of cus- 
tomers. We think that « 
good as we can make it, but we haven’t been able yet, anyway, 
to get many of the customers away from these two big inde- | 
pendent shops.’ 


Obviously, 
shops are giving and have given satisfactory service to their 


clients. We suspect that they were giving better service than | 


the dealers until the latter woke up to the fact that they | Jordan-Ivers Motor 


were letting an important source of profit slip away from | 
them. It is a fact that many dealers by refusing in past, 
years to recognize the importance of service sales, are now 


a position of trying to take away from independent opera- | 
| 


tors business that normally would have gone to the dealers. | 
As between the dealer and the independent, each one has 
certain definite advantages in the fight for service business. 


The dealer sells vehicles to his customers and the logical atti-| 


tude for the clients to take is to have the service work done 
by the man who supplied the car. Supposedly he should be) 
better able to give efficient service on the car he handles than | 
any outsider can do. Unhappily, 
refused to take advantage of this situation. They regarded 
service as a necessary evil, and when it went otherwhere than 
their own shops they were actually glad. 

On the other hand the independent repair shop makes a 
business of service. It is no side line with the independent. 
He must produce the goods or his clients will desert him. 
The strength of the independents’ position lies in the fact 
that they are specialists in repairs and maintenance. 
are to survive they 
their field; they must provide the newest equipment to give 
their customers quick and economical service. The important 
independents are important because they are doing 
this thing. 

Wise dealers can learn a considerable 
observation of the successful independents’ 
can likewise profit by catching the spirit behind the inde- 
pendents’ method of going after business. 


Foreign Trade Improvement 


X PERT od at the Department of Commerce tell us that the | 


foreign trade figures for March are the most encourag- 
ing since the depression started. While the total measured 


in dollars is not so impressive, the interesting factor in the) 


situation lies in the increase of the March total over that of 
February. March this year showed a greater increase than 
did the same month of 1930, 1929 and 1928. 

The department experts take the figures as an indication 
that our manufacturers are importing more raw 
and materials partly fabricated. This would indicate that 
manufacturing companies see the market opening up again. 
In the ultimate analysis, increase in foreign trade generally, 
both import and export, indicates an improvement 


Mich., | 


| closer contact with them. 


| conducting 
most efficient manner. 


our service department is about as} 
or without assistance. 


the answer to this is that the independent | 


in the past many dealers | 


If they | 
must keep abreast of developments in| 
| 20- 
just | 

| vention 


amount from| 
operation and) 


materials | 


in the | 
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GM. OF CANADA PLANS Cadillac Cuts Accident 
Losses in Plant 60% 


SPRING SALES CAMPAIGN 


Montreal, Que., April 21.—With 
sales for the first three months of | 
this year exceeding all expectations, 
| the General Motors of Canada en- 
ters the automobile season hope- 
| fully, armed with an elaborate pro- 


__. | gram of activities which should keep 
|it in a prominent place in the in- 


throughout the year, R. S. 
McLaughlin of Oshawa, president 
of the company, told the spring 
convention of Montreal zone dealers 
at a dinner in the Mount Royal 
Hotel, at which many officials from 
Oshawa and Detroit were present. 
Mr. McLaughlin assured the 
guests that the company fully un- 
derstood that its prosperity de- 
pended on the prosperity of the 
dealers, and for that 
instituted a new policy of decen- 
tralized selling, which permitted a 
The com- 
pany has divided Canada into eight | 
zones, each headed by a very care- 
fully selected manager, whose task it 


dustry 


ritory intimately and to understand 
their position at all times. 

Further to facilitate the achieve- 
ment of this co-operation, the zone 
manager's office has been staffed 


| with men who have-special training 


in various departments of the deal- 
er’s work, and whose time is en- 
tirely devoted to assisting them in 
their businesses in the 


The company, having the benefit 
of extensive data gathered at the 
| hundreds of offices of its dealers 
all over Canada, as well as in the 
thousands of dealers’ offices in the 
United States. has been able to 
compile schedules, work out aver- 
ages, etc.. which are now at the 
disposition of dealers throughout 
the dominion. With their assist- 
ance, it is possible to know exactly 
at any time how many cars they 
should stock, how much they should 
invest in each department of their 
business, and many other things it 
would be impossible for them to de- 


FORD DEALER HEADS 
SAN ANTONIO A. T. A. 


Tex., Apri] 21.— 
president of the 

Company, Ford 
| dealer, was elected president of the 
'San Antonio Auto Trades Associa- 
ition at the annual election. He 
| succeeds J. Frank Hagan, owner of 
the Guarantee Motor Car Company, 
Graham-Paige distributor, and was 
unopposed in the election. 

Other officers elected to serve 
with Jordan are: Henry H. Bryant. 
San Antonio Buick Company, first 
| vice-president; Roy Smith, Smith 
Chevrolet Company. second 
| president; Guenther Orsinger, Or- 
|singer Motor Company. Hudson- 
Essex, secretary-treasurer. Direc- 
tors are: J. Frank Hagan: T. J. 
Goad, Goad Motor Company, Cadil- 
lac-LaSalle; Ed H. Herpel, Herpel- 
Gillespie, Ford; Jack W. Neal, Jack 
W. Neal Nash Motors, and Lee 
' Francis, Lee Francis Motor Com- 
| pany, Dodge-Plymouth. 


San Antonio, 
ivames J. Jordan, 


COMING EVENTS | 


APRIL 


23—Birmingham, Ala. 
of Mechanica! Engineers, 

1—Atlantie City, N. J. 
States Chember of Commerce, 


meeting. 
United 
con- 


28-May 


MAY 


4- 9—Charlotte. N. C. Good Roads Con- 
vention 
4- 9—Washington, D. C. Internationa! 
Chamber of Commerce, convention 
j- &—Milwaukee, Wis. Production meeting 
Society Automotive Engineers 
morta, Germany. tinternationa! 
Garage Exposition 
13-14—Tulsa, Okla. American 
Institute, first mid-year 
Mayo Hotel 
16—Detroit, Mich. Society of Automo- 
tive Engineers, nineteenth aeronau- 
tical meeting, Book-Cadillac 
27-20—New York City. National 
trade Council 
JUNE 
8-12—Chicago, I. Radio Manufacturers 
Annual) Show 
18—Madison, Wis. 
Mechanical Engineers, 
Power meeting 
14-19—White Sulphur Springs, 
nua} summer meeting, 
Automotive Engineers 
22-26—Chicago, Hl. American Society for 
Testing Materials. annual meeting 
SEPTEMBER 
2—Atlantic City, N. J. Annua 
meeting, American Electric Railway 
Association. 
NOVEMBER 


9-Aug. 


Petroleum | 
meeting, | 


15- 


Foreign 


American Society ot 
Oil and Gas 


W. Va. 
Society 


15- 


An- 


26-Oct. 


international trade situation, which must come before WE | 10-12—-Ohieage, Hl. Annual meeting, Amer- 


ean: hope for rea] reviva} of business, 


can Petroleum Institute, 


Geos 


, than 
reason it had | heated 


| Since 
is to know all the dealers in his ter- | duced, 


| Gloves for 


vice- | 


American Society 


ol 
| 


oie! ~ 'GONTRAD EEBVOTHIC COMPANY, 


ETROIT, April 21.—A _ reduction 

of 60 per cent. in accidents in- 
volving lost time in the Cadillac 
Motor Car factory was made during 
1930, as compared with 1929, ac- 
cording to figures released today by 
A. U. Widman, works manager. 

In accounting for this remarkable 
record, Mr. Widman outlined Cadil- 
lac’s intensive and continuous ef- 
forts in behalf of safety, which in- 
clude the following factors: 

Adoption of shatter-proof glass 
shields as safety equipment on 
metal cutting machines to replace 
goggles worn by operators. More 
300 machines, which throw 

metal fragments, have al-| 
ready been’ provided with the} 
shields, and others are being 
equipped daily. 

Treatment of Cutting Oils and 
Compounds With Disinfectant — 
this treatment was _ intro- 
there has not been one case 
of infection where the employee 
worked in the oil or compound. 

Ban on Canvas Gloves and Dis- 
couragement of Use of Any Kind of 
Men Who Operate Re- 
volving Machines—Countless fingers 
have been lost in the automobile in- 
dustry, says Mr. Widman, as result 
of gloves which became entangled in 
machinery. 

Use of Safe-Toed Shoes—The toe 
of the shoe is padded with a special 
composition which wil] resist a pres- | 
sure Of 1,000 pounds. This shoe was 
pioneered by Cadillac. 

Inspection of Tools 
inspected every three 
Workers are urged to turn in 
room” tools. The name 
room” is derived from the appear- 
ance of a worn tool, the top of 
which is split. cracked and bent 
over 1n the form of the plant. They 
are tested for hardness and, if 
necessary, neat treated, to put them 
in condition for further use. 

Equipment Inspection 
milling and grinding machine 


All tools are | 
months. 
“mush- | 
“mush- 


Every 
is 


TIMING G 


What! Rad Timing With 
Perfect Cams? 


Yes. Even if the cam con- 
tours are perfect, they are no 
better than the degree of syn- 
chronism maintained by the 
timing drive. 

With Textolite silent timing 
gears the valve timing that is 
designed into the cams will be 
actually reproduced in_ the 
motor—not only when it is 
new, but after thousands of 
miles of hard usage and with- 
out adjustment or maintenance 
cost. 


There is no compromise with 
accuracy ina good gear drive. 
It is a token of good manu- 
facture throughout the car. 


JOIN VE IN THE GENERAL ELECTRIC 


EVENING ON A NATION-WIDE 


equipped with some modern type of 
safety device, such as swing guards 
which automatically knock the hand 
out of danger, and electric hand 
trips which require the hands of 
operators ‘where more than one 
works at the same machine) to 
touch electric buttons in safe 
place before the machine will 
operate These machines are con- 
stantly inspected. are all eleva- 
tors, chains and hoists, the fire 
alarm system and the police alarm 
devices. 

Truck Driver Tests—Every man 
who operates an electric truck in 
the factory must pass a driver test 
given by his foreman and a second 
test administered by Mr. Reamer. 
Drivers must wear license badges 

Safety Meetings—Once a week 
groups of foremen and superinten- 
dents meet to learn improved fac- 
tory methods At. these sessions 
safety is always one topic. In addi- 
tion, from time to time special 
safety conferences are held 


N. J. A. T. A. TO HOLD 
CONVENTION MAY 16 


a 


as 


Olficers 
the New Jersey 


Trenton, N. J., 
and directors of 
Automotive Trade Association in 
session at the Stacy-Trent with S. 
S. Van Dusen, president, presiding, 
furthered plans for the annual con- 
vention to be held in Asbury Park, 
May 16. The state body wil] be the 
guests of the Asbury Park Auto- 
mobile Trade Association at that 
time. 

Counselor Hervey S. Moore, 
city, legal advisor of the state 
ciation, discussed pending legislative 
matters. Those attending the con- 


April 21 


this 
asso- 


| ference participated in luncheon at 


noon 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESUUTS 


/ 


‘OFMTE 


EARS 


430-76 


PROGRAM, BROADCAST EVERY SATURDAY 


N. B. C. NETWORK 


GENERAL ELECTRIC 


we MENECTADY: 


_M. Ui. SALES OFFICES IN PRINCIPAL cites 
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De Vaux [£ 


OM OVEL” 


... in these simple words, leaders 
in the -Automotive Industry 
_ acknowledge the arrival of anew 
factor in the competitive field. 


All signs point unmistakably to the rise of a 
young giant among the great automobile 
manufacturers of America. 


In orderly and rapid succession have come 
Distributor Interest, prompted by the past 
achievements of Norman de Vaux and Col. 
Elbert J. Hall — Widespread Public Ent husi- 
asm, generated by the advance displays at 
national automobile shows — Demand for 
Sales Territory, on the part of far-seeing 
merchants who recognized real value — 
Instant Public Acceptance, won by demon- 
strations given to eager crowds. 


Now the final act is taking place: — Sales 
Volume Grows Steadily, as retail deliveries 
are made and the new De Vaux tells its con- 
vincing story in the hands of owners in all 
parts of the United States. 


SEVEN MODELS — FROM 


$ Bee c The: 


Sales Territory is being allotted every day. Many of Ameri- 

ca’s foremost merchants have joined the De Vaux-Hall 

forces. Business judgment prompts you to get franchise 

details immediately. Wire, telephone, or write the General 

Sales Manager, De Vaux-Hall Motors Corporation, Grand 
Rapids, Michigan, or Oakland, California, 


cAmong recent De Vaux 
appointments BIE ss 


BERTRAM & WILSON . Waukesha, Wis. 


BIEGICK BROS. Ripon, Wis. 
BURKART MOTOR SALES, INC. Racine, Wis. 
CLULO AUTO SUPPLY . Martins Ferry, Ohio 
St. Johns, Newfoundland 


CUMMINS & STONEBURG . 


COLONIAL GARAGE 
Sioux City, Iowa 
FRANK PETSCHE Livingston, UL 
SMITH MOTOR SALES Plymouth, Mich. 
WATSON SALES CO. Bolivar, N. Y. 


L.D. WYMAN . Daaville, UL 


70 to 80 Miles An Hour 


De\ /aux 
ae Wane 


the Famous 
Six-Cylinder 
HALL MOTOR — developing more than 70 Hor. bower 


Confidential Inquiry Coupon ——— 


De Vaux-Hall Motors Corporation, 

Grand Rapids, Michigan, or 

Oaklaad, California 

Gentlemen: Please send me complete information on the De Vaux Fraachise. 


Name sw 


Address ioe 





Now Handling an 
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N.AF.C. OPPOSES 
PENDING LOAN BILLS 


(Continued from Page 1) 


sion of any chattel sold on the in- 
stalment plan, on which 50 per cent 
of the purchase price has been paid 
except by court action. 

“(b) Upon 
court shall 
value of 


such action the 
the market 
at time | 
the 


of | 


any 
determine 
such chattel 
of trial, the amount 
buyer and the reasonable 
reselling such chattel and any judg- 
ment for the repossession of 
chattel shall direct that the 
pay to the buyer a sum equal to the 
difference between the amount paid 
by the buyer and the market value 
Plus the cost the 
costs of suit.” 

This language is ambiguous 
instance, suppose that the 
paid by the buyer was $500 and the 
court should determine that the 
market value at the time of retak- 
ing was $100 and the cost of judg- 
ment for repossession and reselling 
$10. Would the court have to orde: 


the 
by 
cost 


paid 


such | 


of reselling and 


For 


the seller to pay to the buyer $500 | 


minus $100 plus $10, or $410? This 
is precisely the amount which 
under the present law, the buyer 
would have to pay to the seller on a 
deficiency judgment. This is un- 
doubtedly not what the auther in- 
tended, but the bill might be inter- 
preted that way. 

The court is required by this bil] 
to determine the market value of 
the chattel] at the time of trial. 
How can the judge do that with 
any degree of certainty except by 
ordering an auction sale of the 
goods, the method provided tor by 
the present law? The bill puts upon 
the court an impracticable task 

Undoubtedly the author of the 
bill was actuated by the belief that 
the market value of an article on 
which 50 per cent. of the purchase 
price has been paid is always great- 
er than the amount still owing. This 
is generally not the case. The mar- 
wet value of an article—that is, the 
amount for which it can be sold as 
second-hand goods—usually drops 
about 50 per cent. immediately fol- 
lowing the original sale, so that the 
supposed evil which this bill is in- 
tended to rectify, namely, an. undue 
profit made by the seller upon re- 


possession, does not exist in the vast | 


majority of cases. 

The rights of the buyer on the 
installment plan are amply protect- 
ed by the uniform conditional sales 
act, which is the law of Wisconsin 
This bill, if the language were 
amended so as to Carry out its un- 
coubted intent, would have the ef- 
fect of seriously increasing the cost 
of repossession without being of any 
real benefit to the buyer 

Wisconsin House Bill No. 393 
introduced, proposed to increase the 
priority of the garage man’s lien 
over pre-existing vendor's liens 
from $75 to $150. The committee 
has recommended that the latter 
figure be changed from $150 to $100 
and that so amended the bil] do 
pass. 

It is unjust that the garageman’s 


as 


lien should have any priority at all | 


cover pre-existing liens. A garage- 
man’s lien accruing subsequently to 
a vendor's lien should have the 
same relative position as a second 
mortgage on real estate has to the 
first mortgage. The practical] eifect 
of the present law giving the gar- 
ageman’s lien priority over al] other 
liens to the extent of $75 is that 
when the seller of an automobik 
or his assignee attempts to re- 
repossess an automobile sold on 
conditional sales contract, which 
happens at the time to be in pes- 
session of a garageman, the latte! 
considers himself authorized by law 
to present a bill for $75 covering 
storage, repairs or other services, 
real or imaginary. If this limit is 
raised to any higher figure the ef- 
fect will ke to automatically 
the garageman just sO much more 


seller | ; 
| weeks, the increase in retail deliv- 


amount | 


give 


PLYMOUTH SALES GAIN | DIAMOND T DEALERS — 


10TH CONSECUTIVE WEEK 


Detroit, April 21.—For the tenth | 
consecutive week, retail deliveries of| the Diamond T Motor Car Com- 
Plymouth cars have shown a marked | pany has experienced a 15 per cent. 


j 
increase, according to a statement | increase a 
authorized here today by Plymouth | cording to an announcement made 


Motor Corporation 

Final delivery figures for the 
week ended April 4, as reported by 
Chrysler, Dodge and De Soto deal- 
ers, through whom the Plymouth 
car is sold and serviced throughout 
the United States, show a 12 per Dealers have entered orders for 
cent. increase over the last week/| increased allotments, Mr. Tilt adds. 
in March. — - - 

As previously observed in state-|eries of Plymouth cars closely paral- 
ments issued during the past few 


| today by President C. A. Tilt. 
expansion is attributed 
the introduction of the new one-ton 
|Diamond T truck of heavy duty 


the lowest price ever placed on a 
| product of the company. 


Dodge and De Soto motor cars, 


| 


| 


money out of the pocket of the sell- | 


er of the car. The present statute 
merely provides a 
the defaulting buyer can make an 
arrangement with 
permitting them, between them, to 
salvage $75. Any increase in this 
legal minimum, simply means a 
corresponding increase in these uUl- 
gotten gains. 


a garageman, | 


means whereby | 


TRAFFIC TESTED 
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in number of dealers, ac- | 


Discussing the situation further, he 
says:— 


SHOW GAIN OF 15%) y,."pert or ‘ncet buyers. of moto 
trucks to get into the market 


Chicago, April 21.—Since January | 
jand the better 


This 
is Cue both to the season of year 
business sentiment 


prevailing. 


“As a rule fleet owners follow a 


lregular schedule of replacing equip- 


This | 
largely to | 


construction at $695 for the chassis, | 


ment, based on length of time or 
mileage in service. However, fleet 
|}business up to recently was not as 
lactive as usual. It is now getting 
to be realized by large and small 
users alike that the best economy 
often results from replacement of 
old equipment with new. 

“We have added several new ac- 
counts recently, and during the pasf 
few weeks we have been making 


‘various models.” 


|INDIANA CAR SALES 
CONTINUE INCREASE 


(Continued from Page 1) 

With used car stocks appreciably 
|thinned out, in many cases to a 
| point even below the most desirable, 
j}and inventories of both new and 
| used ears at the lowest ebb in many 
|months, there were instances of 
j} actual shortage of new cars. 

Chevrolet, which has made out- 
|}standing progress in city and state 
sales, reported a shortage of certain 
models and Auburn and De Soto 
| dealers were finding it difficult to 
maintain sufficient stocks for dis- 
| play. Chevrolet, which in.1930 was 
|in second place by a ratio of 1 to 2, 


lels similar increases in Chrysler,| considerably increased shipments of | is now leading the list in both the 


|city of Indianapolis and the state. 





‘ane 


repo) 


S 


eaten aie 2 cdken iontes nae 


ae ate 


HEAVIER TRUCK LOADS 
MAY RESULT FROM 
BALLOON TIRE STUDY 


(Continued from Page 1) 


in the 
using 


increase 
vehicles 


ieves, will be an 
loading permitted 
low-pressure tires, as these tests 
show conclusively that the shock 
to the road is greatly diminished 
when balloon tires are used 
Experiments conducted 
Bureau of Public 
partment of Agriculture, in con- 
junction with leading tire manufac- 
turers, have proved, Dr. Lemon 
points out, that only 15 per cent 


by the 


PRODUC 


Roads of the De-| 


AUTOM 


| quired to support a 7'4-ton balloon- 
than for a 7-passen- 
These experiments 
|conducted largely at the Aberdeen, 
| Md Proving Grounds on a specially 

road, 
In order to test 
obstructions, 


tired truck 


ger car. 


prepared concrete 
Washington, D. C. 


pews impact, steel 


feet apart, were located on this road | 
8-mile 


lat the end of an 
|}away, secured in plac 
j}and nuts countersunk 
ment 


These experiments 


iif cushion and solid tires were used 


and the truck 
|miles an hour 
lof slab would be 
jaging 31 per cent 
and 42 per cent. 


operate 


Stewart- Warner 


The Pump with the 
Compensating 
Diophragm 


Quicker initial priming 
and great pumping capa- 
city characterizing the 
Stewart-WarnerFuelPump 
is due primarily to the Com- 
pensating Diaphragm and 
other advanced pump fea- 
tures originated by Stew- 
art- Warner. Let us explain 
farther. 


TS 


for 


in 


she 


od 


a greater 
necessary, 
for cushion tires 
solid 


greater pavement thickness is re- greater than the minimum prac- 


ae 
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at fifty miles an hour. But using 
12-inch single balloons with 82 
|}pounds pressure the impact reac- 
| tion rose to only 21,000 pounds at 
| twenty miles an hour and dropped 
|off sharply to 17,000 at fifty miles 
}an hour, showing the effect upon 
ithe road of balloon tires of low 
pressure to be than with other 
| types. 

Graphs of road shock with the 
same obstruction show a steady rise 
to over 30,000 pounds, with seven- 


ticable thickness required for sev- 
en-pasenger automobiles. 

The impact reaction after pass- 
ing over a 1%-inch by 30-inch in- 
|clined plane and a 1'%-inch by 12- 
linch rectangular obstruction in all 
at | tests was shown to be decidedly 
|less where single balloon tires were 
ann | Used, with dual balloons second and 
200 | high-pressure tires the greatest. In 
passing over the 1'2-inch by 12-| 
straight-| inch obstruction, using 7-inch dual 
by screws | high-pressure tires with 100 pounds : 
the pave-| pressure, the impact increased up |inch dual high pressure tires, using 

to thirty miles an hour until it |100 pounds to the square inch, a 
that | reached 30,000 pounds and remained | Steady rise with nine-inch dual bal- 
| stationary up to fifty miles an hour. |loons, sixty-one pounds to 

With 9.00-inch dual balloon tires,|square inch, to 25,000 pounds at 
fusing 61 pounds per square inch | fifty miles an hour, and a rise to 
pressure, the impact rose to 24,000 | only a little over 20,000 pounds 
pounds at twenty miles an hour,|using twelve-inch low  pre-. ure 
and dropped off at thirty miles an | single balloons. 

hour, until it reached 20,000 pounds! Impact reactions were found to 


off! 


were 


and 


less 


wed 


at twenty 
thickness 
aver- 


tires | 
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Why should any motor be unnecessarily 
slow tostartin cold weather? Why should, 
it sometimes altogether refuse to start? 


Eliminate such causes of car-owner 
annoyance. Standardize on the traffic- 
tested, trouble-proof 


STEWART-WARNER 
FUEL PUMP 


Here’s a pump whose outstanding 
characteristic is its uniform high deliv- 
ery rate with absolute dependability of 
operation in all weather —at all speeds. 


The Stewart-Warner Fuel Pump cuts 
down priming time to a new Ievel 
—primes the engine immediately. 
ONE KICK OF THE STARTER 
AND SHE'S OFF. 


The Stewart-Warner Fuel Pump saves 
time in priming because of its greater 
diaphragm displacement which gives 
maximum pumping capacity. Makes 
starting sure because of self-draining 
pring pockets which prevent the springs 
rom gumming or freezing up even in 
sub-zero weather. 


Backed by years of experience in the 
manufacture of approved fuel feed 
systems and already standard on many 
of today’s fine cars, this pump offers 
possibilities that are worth any car 
manufacturer’s investigation. Our En- 
gineers are at your command. Stewart- 
Warner Corporation, Chicago, Ill. 


‘WARNER 


the } 


7 


vary in almost direct proportion 
with the inflation pressure, and as 
for speed, shock reactions were 
| found to increase in approximately 
}direct proportion with speed 

| All of this shows, according to Dr. 
Lemon, that loads or trucks using 
balloon tires do less damage tc the 
pavement and vehicle than the 
same load on trucks using other 
types of tires The tire leading 
weight, he pointed out, is set at the 
capacity which the tire will carry 


BROCKWAY TRUCK 
PLANS REFINANCING, 
BLACK REPORTS 


New York, April 21.—Refinancing 
|operations and a capital reorgani- 
zation are in prospect for the Brock- 
way Motor Truck Corporation in the 
future, R. F. Black, president, stated 
in his annual report to stoekbolders 
yesierday. The company 


was pro- 


| vided with temporary working cap- 
ital by an agreement with a major- 
ity of the creditors, effective es of 
April 14, 

The agreement makes available to 
the company the temporary funds 
on terms approved by the commit- 





tee. One of the prime causes of the 
need for new capital was excessively 
curtailed collections abroad. Funds 
could not be obtained Mr. 
Black stated. 

Brockway Moior Truck Co:} ore- 
tion and its subsidiary Inciana 
Truck Corporation, reported nei op- 
erating loss for the year ended De- 
cember 30 of $775,843, compared 
with a net income of $28045 in 
1929. 

The company charged apgsinst its 
surplus account $2,776,014 additional 
for extraordinary charges and pro- 
visions in anticipation of future 
losses in realization. Consolidated 
balance sheet as of December 31 
showed current assets of $6.666,905 
and current liabilities $1,018,597. or 
a ratio of current assets to current 
liabilities of 6.5 to 1, compared with 
2.4 to 2 in 1929. 

“The operating program ior the 
year 1931 has been scheduled in line 
with sales possibilities which were 
determined after a careful study. 
Every effort is being made to hold 
costs at a reasonable minimum, 
consistent with high grade and de- 
pendable products. Expenses were 
reduced approximately $500,000 dur- 
ing 1930 and it is expected that a 
further reduction of $1,250,000 will 
be made during 1931 without ad- 
versely affecting operating efficiency 
or sales volume,” said Mr. Blac’: _ 

“With the co-operation of those 
engaged in sales activities. rear- 
rangemenis*and improvements havea 
been made whereby orders are tak- 
en on a more satisfactory basis and 
on terms which are more 
tory to your company and 
sound for the purchase) 


WILLYS-OVERLAND CO. 
REPORTS NET PROFIT 


(Continued fiem Fage 1 


here 


salisfac- 


mere 


and policies applied to the © era- 


tion of the various plants 

“Willys-Overland has betiered its 
earning possibilities through a clos- 
er contro] of overhead,’ M:. Miller 
said, “with savings for the first 
quarter in overhcad being apprexi- 
mately $2,000,000, as compared vith 
the same months of 1930 

“Willys-Overland 
one-third less than for the 
riod cf last year, and our 
sition is satisfactory, with no bank 
loans. Our policy of closely 
trolled operations, which was devel- 
oped last year, is being carefully 
maintained, placing the company in 
an excellent position for greater 
earning possibilities with every im- 
provement in business during the 
year 

“New car stocks in dealers’ hands 
at the present time are approxi- 
mately 45 per cent. less than the 
same time last year, showing a caie- 
ful maintenance of our policy not 
to overload dealers with cars by 
providing them only with a vojlum¢ 
that is certain to have a sales out- 
let in their respective territories.” 


invento.ks are 
Same pe- 


cach po- 
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JERSEY STANDARD 
MAKING SURVEY 


TO REDUCE i 


Newark, N. J., April 21—For the 
first time all interests in the pe- 
tro!sum industry, regardless of size 
oc location, are feeling the effects 
of overproduction, excessive refin- 
ing vapacity and = unremunerative 
prices, “which represent the fruits 
of competition unrestrained’ by 
common sense,” according to the 
Lamp, organ of the Standard Oil 
Company of New Jersey. The com- 
pany claims, through its publica- 
tion, that with no producing area 
immune from the blight of over- 
supply, no more is any group with- 
in the ®idustry in a_ position to 
profit at the expense of any other. 
Chere is nothing to be gained by 
ning one section of the indus- 

against another, and recovery 
come through co-operation 
than unrestricted competi- 
tion. Correction of the _ present 
conditions of oversupply is the 
crux of the problem, the Lamp 
says. 

In 


ali 
try 
must 

rather 


liscussing the steps being 
taken toward rehabilitation of the 
business, the Lamp continues: “The 
petroleum industry has contributed 
more than its share toward the 
lowering of the costs of living. Its 
principal product sells today in the 
market at the lowest 
price in history. Its raw material 
bringing less than the average 
producing it. Under such 
conditions a well-managed com- 
pany will accept the challenge, and 
by increasing its output of produc- 
tive labor. per employee, get its 
costs down to bed rock to meet the 
buver on the new price level. 
‘While the petroleum industry 
in an indefinite period of surplus 
production, overexpansion and low 
prices. the Standard Oil Company 
of New Jersey taking the oppor- 
tunity to make a careful survey ol 
all its activities in order to bring 
about a reduction in the controllable 
of operation and administra- 


wholesale 


is 


cost of 


is 
is 


costs 
tion. 

‘All of the domes.vic and foreign 
subsidiaries and affiliated corpora- 
tions have been asked to co-operate. 
The response has been instant and 
whole-hearted. 

‘It is not to be assumed that the 
companies affected have gone thus 
far into the world-wide business de- 
pression without readjustments. 
They have reduced forces where 
construction programs were com- 
pleted and not succeeded by others 
and where a change in methods or 
policy permitted of a smaller num- 
ber of workers. Rearrangement of 
work has resulted in notable econ- 
omies in many different depari- 
ments. This is a regular and con- 
tinuous practice. 

“The present survey is being con- 
ducted on a much More comprehen- 
sive seale. It has raised the broad 
question of the value or necessity 
of carrying on each activity in its 
present form, The opportunties for 
further economies are Many, even In 
4 well-conducted organization.” 


SHOP EQUIPMENT SALES 
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Passenger Car Equipment and Accessories 


NAMs. AND 
MODEL 


8-98 


Auburn 
Austin 


Buick 8-50 — 


Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac 
Cadillac V-12 
Cadillac V-16 
Chevrolet _ 








| Speedometer 


Clock 


> 
a 


Z 
ry 
SAAR 


uu 


—_—— 


Chrysler 6 — 


Chrysler 8 


Chrysler Imp. 8 
Cord Front Drive, Ste 


De Soto Six 
De Soto Eight 
De Vaux Six 
Dodge Six 
Dodge Eight 


Durant 6-10. 


Durant 6-12 
Durant 6-14 


Essex Super Six 


Ford A 


Frklin 8 15 Trans. 
Fr’klin S 15 De L. 
Graham Stan. 6_ 


Graham Sp. 6 
Graham Sp. 8 


Grahzm Cust. 8 
Hudson Greater 8 
Cen, 
Cen. 


Hupmobile 
Hupmobile 
Hupmobile 
Hupmobile 
Hupmobile 
La Salle V 
Lincoln 8 

Marmon 70 _ 
Marmon 88 

Marmon 16 


U 
H 
Cc 


Nash Six-60 


Nash Fight-70 
Nash Eight-80 
Nash Eight-90 
Oakland 8 _ 

Oldsmobile 


Packard 826 


Packard 833 
Packard 840 
Packard 845 


Peerless Stand. 8 
Peerless Mast. 8 
Peerless Cust. 8 


Pierce-Ar'w 41-2-3 NE 


Plymouth 
Pontiac 
Reo Royale 


Reo Fly’g Cloud 8 
Reo Fly’g Cloud 6 
Studebaker Six 
Dict. 8 Ste 
70 
8-80 
8-90 


Studebak’r 
Stud. Com. 
Stud. Pres. 
Stud. Pres. 
Stutz LA 

Stutz MA 

Stutz MB 
Villys 97-98 D 
Willys 8-80 D 
Willys-K. 


8- 


| NE 


66D 


AC 

~ No 
~ No 
No 
No 


| NE 
| NE 
Ste 


|! NE 
NE 
| NE 
~ | Ste 
Var 
‘NE Wal | 
NE Jag 
7 


No 
No 
No 


“NE 
| NE 
| NE 
NE 
Ste 

6 Ste a 
8 Ste 
Ste 
Ste 
Ste 
AC Jag 
“NE Thom 
Ste a 
NE Ster 


AC 
AC 
Ste 
' Ste Borg 
eo  — 


, AC 
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Jag 


| NE 
| NE 
| NE Jag 
! NE Jag 
' AC Ster 
AC Ster 
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Ste 
Ste 
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Ste 

Ste 
Ste 

| Ste 
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Fuel Gauge 
on Dash 
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~MotoW Lov 
! Motow — Lov 
| Motow Lov 
| Motow Lov 
| Motow Lov 

Motow _ Lov 





—_] Own 


Own |) 


— 
— 


| Eat 


Bif 


Bif | 





“Cor 
Cor 


JB 
JB 


Cor | 
Cor 
Cor 


“| Gui 
Cor 


Gui 


- Gui 


Gui 


'! Gui 


Ind 
Gui 
Gui 


|! Gui 


Gui 


JB 


JB Opt | 
_Gui 


Dup | — 
Dup | 
Dup | 


Opt | — 
Opt | 


== | 


LOF | — 
LOF | — 
LOF | — 
Dup | No | 
Dup | — 
Dup | °— 


“LOF | — | 


| No |. 
r | No 


No 


| Gen 


| 


Opt | 


‘Cen 


Cen 


| Cen 
| Eat 


| - 


“— LOF|— | 


| 
| 


| 
| 


| Eat 


Cen 
Cen 


| Cen 


Cen 

Cen 
Cen 
Eat 


“Gen | 


| 
| 
| 
j 


| CG 
CG 
CG 


Ste 


Ste 
Ste 


| Ste 
| Ste 


Gen 


~ Cen | 


Cen 
Cen 
Eat 


| Own € _Own | izk-n 


Cen | 
Cen 
Cen 
Cen 


. Cen, 


Cen 
Eat 


Bat | 


Gen 


| Own < 1 Own 
‘CG 


CG 
CG 
Ste) 1 
Ste 


Ste | 


Ste 
Ste 


Bimel 
Bimel 


MotowW _ 
*Motow 
|rMotow 
it Motow 


” Lov 
Lov 
Lov 
Lov 
Lov 
Lov 
Lov 
‘| _Motow I Lov 


La ~ 
| 4 Lov 
| # Lov 
a= 
| Bimel Gab 
| Bimel Gab 
| Bimel Gab 
| Budd Lov 
{tbo 
K-H Lov 
| MotoW Lov 
| MotoW Lov 
G |} MotoW Lov 
| K-H Lov 
Lov 
Lov 
Hou 
Hou 





Ind 
Ind 
Ind 


. Yes 
Yes 


Yes | 


Yes 
Yes 
Yes ( 


{Buck Buck 


Opt | No | 


Opt | No 


Opt | 


Stan 
Stan 


| No | 


Stan 


Stan_ ! 


| MotoW Gab 
MotowWw Gab 
_MotoW _ Gab 
~ Mon 
Mon 
Mon 


— 


WIRE WHEELS 
Bimel Spoke Auto Wheel Co., 
Portland, Ind 
Budd—Budd Wheel Co., Detroit 
MotoW—Motor Wheel Corp., Lansing, Mich, 
Day—Dayton Wire Wheel Co., Davton, O. 
K-H—Kelsey-Haves, Detroit, Mich 
tUsing both Kelsey-Haves and Mutor Wheel 
Corp 
*Not standard 


SHOCK ABSORBERS 


Cleveiana 
Buftalo, 


Mur—Murphy Varnish Co., Newark, N. J 
Rin—Rinched Mason Co 

Val—Valentine & Co., New York city. 
“Various lacquers used 

*Using both Ditzler and Pratt 


BATTERY 
DR—Delco Remy Corp 
Ex—Electric Storage Battery Coa., 
phia 
Nat—National Lead Battery Co., 
Minn. 
Pre—Prest-O-Lite Co 
USL—U S L Battery Corp., 
ee i 
Wil—Willard Storage Battery Co 
land, O 
*Various 
Remy 
**Both 


SHOW GAIN IN SEATTLE Key TQ ABBREVIATIONS 


USED IN THIS TABLE 


SPELDOMETER 


AC—AC Spark Plug Co., Flint, 
NE—North East Appliance Corp., 
ter, N 
Ste--Stewart-Warner 
Chicago 
Var—Various 


Bimel and 
Philadel- 


Seattle, Wash., April 21.—Sale and en 


fas.allation of shop equipment to 
boiit car dealers and independent 
g2cazes, in western Washington 
especially, as well as throughout the 
Northwest, is showing big increases 
this month, according to E. C. Wall- 
ing, sales manager of Ballou & 
Wright 

This bespeaks an increase in 
contidence in 1931 and the deter- 
mination of the progressive shop to 
be prepared. The shops are report- 
Ing steady gains in work. 

“Machinery and equipment has 
‘n sold to some dealers in sections 
tne Northwest that have been 
the hardest by certain industries 
normal production, be- 
decided to go 


in service <7 
Seeley 


St. Pauli, 


STOP AND PARKING LIGHTS 


Cor—Corcoran Lamp Co 
Gul—Guide Lamp Corp., 
Hal—C. M. Hall Lamp Co., 
Ind—Indiana Lamp Corp., 
Ind 
JB—The Jno 
Columbus, 


Indianapolis, Ind. 
Mich Niagara Falls, 
Roches- Anderson, Ind. 
Detroit, Mich 


Connersville 


Cleve- equipment 


Speedometer Corp., makes—Exide, Willard, Delco- 

and USI 

Exide and Delco-Remy used 
HEAT INDICATOR 


AC—AC Snark Plug Co., Flint, Mich 

Mot-M—Moto Meter Gauge and Equipment 
Corp.. Long Island City, N. ¥., and La 
Crosse, Wis 

Ste—Stewart-Warner Speedometer 

Ster—Sterling Clock Co., La Salle, 

US—U. S. Gauge “o., N. ¥. C 

*. Using boh U. § and AC 

CIGAR LIGHTER 


*Cigar lighters in many cases are optional + 
equipment, and are not standard on all 
models: the names of lighters shown in- 
dicate the makes supplied to various car 
makers 

Cas—Casco 
Conn 

NE- North 

N. ¥ 

SMOKING AND VANITY SETS 

GR—-Grand Rapids 
Rapids, Mich 

Lin-—-Linden 

VS—Van Sicklen Corp. Elgin, [tl 

Tern—tTernstedt Mfg. Co., Detroit 

Cuno—Cuno Engineering Corp, 
Conn 

*Various makes 

BODY FINISH 


Ditz—Ditzler Color Co., Detroit, Mich, 

Duc—E. I. du Pont de Nemours & Oo., 
Philadelphia. 

MIM-—-Pittsburgh Plate 


Gahn—The 

Hou— Houde 
N 

Lov—Delco Products Corp 

Mon—Monroe Auto Equip 
roe, Mich 


GULF REFINING EXPANSION 
WILL COST ABOUT $180,900 
Cleveland, O., Apri! 21.—The Gulf 
Refining Company has filed plans 
with the city building department 
for expansion of facilities at its 
Jefferson Avenue distributing sta- 
tion, to most more than $180,000. 
Twenty-three steel tanks, ranging 
in capacity from 146,009 to 3,360,000 
gallons, will be erected on the site, 
in addition to a truck filling shed, 
truck loading rack and a concrete 
dyke wall. 


él Gabriel Company, 

makes Engineering Corp., 
CLOCK 

Borg—Borg Clock Co 

Elgin—Elgin Watch Co 

Jag—Jueger Watch Co., New York city 

NH—New Haven See Phi 

Phi—Phinney-Walker Co., New York city 

Ster—Sterling Clock Co., La Salle, IIl. 

fhom--Seih Thomas Clock Co 

Wal—Waltham Watch Co., Waltham, 

‘Optional 


W. Brown Lamp Mfg. Co., 


Oo 


SAFETY GLASS 
Security. product of General Motors 
Triplex Safety Glass Co 
Libbey-Owens-Ford 
Dup—Duplate Corp 
Indestructo—Indestructo Glass 
Opt— Optional 
**..Using both L-O-F and Indestructo 
Using both Security and Duplate 
Using both L-O-F and Duplate 


HEATEK 


Kelch made by Grand Rapids Metali- 
Grand Rapids, Mich. 


Dayton, 
Mig. Co 


oO 
Mon- 
Sec 
Tri 
Corp LOF 
Il. 
Corp 


Mass 


be 
ot 
hui 
being below 
cause the dealers have 
alter new business 
and maintenance. Car washing is ter 
one of the departments that many LOCK 

lhiave found profitable to install.” Auto-Lite Co., Toledo 

Milwaukee 

Corp., 


GAUGE 
AC— AC Spark Plug Co., Flint, Mich 
K-S—Kiag Seeley Corp., Ann Arbor, Mich 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y., and La 
Crosse, Wis 
Pierce-Arrow 


Kel 
cratt Corp., 

*Optional 

**Not standard equipment on Cadillac V-12 


BUMPERS 

ASP— Alloy Steel Products 
Bad—Badger Mfg. Corp., Milwaukee, 
Bif—Biflex Corp., Waukegan, Ill 
Buck-—See Cen 
CG--C. G, Spring and Bumper Company 
Cen—Central Brass & Fixture Co, Spring- 

field, O. Also makers of Buckeve bumpers C. 


Eat—Eaton Axle and Spring Co., Cleve- 
land, O New athe Conn., Avril 21.—C. 
Gen—General Spring and Bumper, , > “merly , e C ; 
Stan—Standard Steel Spring Corp E Rundle, formerly of the Capitol 
Ste—Stewart-Warner Speedometer Buick Company of Hartford, has be- 
come general manager of the New 
Britain Buick Company. 


Products Corp Bridgeport 


uses both U. S. and King 
East Appliance Corp. Roches- 


Metalcraft Corp., Grand 


Electr 
gBuS-Stratton Co 
Deico-Remy 


Aut-L 
BS—Bri 
NEW SERVICE STATION a 
Milwaukee, Wis., April 21.—The Clo—Aditehelt 
Goodvich-Silvertown Company, Inc., | pr ~Delco-Remy Corp., Anderson, 
will erect a distribution warehouse | 4er—Hershey Mtg. Co., Chicago 
and service station at North Edison | $4—Shaler Lock Co., Milwaukee, 


: ; | Yale—Yale & Towne Mfg. Co 
Street and East Kilbourn Avenue} ; 
here SPARK PLUG 


re. The station will be erected at} an AC Spark Plug Co., Flint, Mich. 
a cost of $30,000. Cha—Champion Spark Plug Co., Toledo, O. 


An- 


Mich 
Meriden 


Co., Holmesburg, AMED 
A 


Speciality 
. RUNDLE NA 


Ind. 


Wis. Detroit 
Corp. 
Wol—Wolverine Bumper & Spec. Co 
tExtra equipment, 


Glass Co. *Optional, 





* press itself is fitted to the bed with 


AUTOMOTIV E DAIL Y NEWS, 





+ 


New 50-Ton Hydraulic | 
Press Adapted to Axle | 
Straightening 


| vending 
| valve insides and caps. 


oe 


b 
Bc 
t. 


BEE-LINE 50-ton combination axle-wheel straightener and arbor press 


George L. Hunt Automotive 
Davenport, lIa., has introduced its combination Bee-Line 
fifty-ton hydraulic wheel straightener, axle aligner and arbor 
press. It is especially designed for cold straightening of 
automobile front axles and is furnished complete with attach- 
ments for straightening axles and wheel. The necessary 
gauges for checking purposes are included with the equip- 
ment. an 

The bed of this press is 64 inches 
long and 12' inches wide. The 


Equipment Company, 


in the ram travels seven 
making an entire stroke of fourteen 
inches obtainable with this press. 
The quick acting screw is threaded 
two threads per inch and quickly 
drops down to the work. eliminating 
any unnecessary pumping before ap- 
plying pressure. 

The price complete is $275. Less 
axle and wheel attachments, $210. 


ADDS BUDD SPOKE 


Memphis, Tenn., April 21.—John 
Beller of Borbein, Young & Co. has 


that it 
within 


machined slides in order 
may be moved to any point 
the entire length of the bed. The 
hydraulic head may be slid cross- 
ways twenty-eight inches, allowing | 
pressure to be applied anywhere the 
length of the bed. The hydraulic 
head develops fifty tons pressure. 
A slight pressure with one hand on 
the pump handle will easily bend 
any ordinary automobile axle, it is| been, appointed distributor of the 
claimed. This press has sixteen-|new stainless steel snap spoke re- 
inch clearance between the end of | cently developed by the Budd Wheel 
the ram and the top of the bed.|Company. His territory will include 
The hydraulic ram travels seven | Tennessee, Arkansas, Mississippi 
inches, and the quick acting screw and part of Kentucky. 


Brake-Lining Grinder 
Works to Close Limits 


B. & F. brake-lining grinder 


uated scale for measuring drum 
diameters and setting, as well as a 
micrometer adjustment and positive 
| Stop. The grinding wheel is an 
8-inch by 3-inch cup type. 


Manufacturing 
Wash., has just 
introduced a new brake-lining 
grinder which will grind linings 
ranging from 10 inches to 24 inches | The grinder is operated by a 
in diameter in thousandths of an| %-horse-power motor. weighs 150 
inch and from 1 to 7 inches in width. Pedros and with complete equipment 

The machine incorporates a grad- | costs $210, 


& Fisher 
Seattle, 


Barnes 
Company, 


inches, | 


1 ; 
wrenches from “x 


INTRODUCES MACHINE 
FOR VENDING TIRE 
VALVE PARTS 


DILL valve parts vending 


machine 


tire 


The Dill) Manufacturing Company, 
Cleveland. O., has introduced a 
machine for marketing 
The model 
100 Dill valve in- 
number of caps. 
two for 10 cents. 


illustrated holds 
sides and a like 
which are sold at 


TOOL KIT COVERS 


WIDE RANGE 


BLACKHAWK No. &/7 tool set 


The Blackhawk Manufacturing 
Company, Milwaukee, Wis., an- 
nounced its new “Big Chief” No. 87- 
WD _sset of chromium plated 
wrenches, made of chrome vanadium 
steel which includes a tool for every 
repair job encountered on automo- 
bile, truck. bus and in_ factory 
maintenance work. 

The sockets range from 3-16 to 
1*x-inch; engineers’ wrenches from 
“. to l-inch; two sets of box 
to “«-inch double 
hex and ™% to 5-16-inch. Six tappei 
wrenches also are included in the 
complete set of eighty-seven tools. 
The tools are packed in an enameled 
case with a removable tote box 
tray, three pull drawers and a drop 
lid. Individual nickeled name plate 
with mechanic's name is furnished 
at no extra cost. 


NEW LITERATURE 


The Automotive Daily 
will publish announcements 
new literature of interest to its 
readers. The booklets may be 
obtained free of charge by order- 
ing them by number from the 
Technical Editor. Automotive 
Daily News. 


News 
of 


A-3. A valve catalog giving valve 
specifications for all makes of 
automobiles, tractors and engines 
and a blue print bolt and bushing 
supplement. 

A-4. A new illustrated 
which describes a complete line of 
positive drives including: Silent 
chain, roller chain, herringbone 
gears, herringbone speed reducers. 
worm gear speed reducers, steel 
and malleable chains, P. I. V. gear. 

A-5. A broadside describing and 
illustrating a new inaicating con- 
tro] instrument for automatically 
controlling high temperature pro- 
cesses and units, such as heat 
treating furnaces, enameling furn- 
aces. etc. 


book 


\fore assembly, 
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Production -- Engineering --Factor 


Synchronizing Production 


Control With Conveyors 


By E. M. OLIN, works manager, 


and W. C. 


BEATTIE, director of 


Production, Westinghouse Electric and Manufacturing 


Company, 
The the 
third installment of a paper present- 
ed before handling 
section of the American Society of 
Mechanical Engineers held at Cleve- 
land, O. It will appear serially in 
the Automotive Daily News, 
These figures are transposed to 
another graphic load chart. assembly 


following, in part, is 


the materials 


ASSEMBLY 


STYLE|DESCRIPTION, ROUTE “iory°|, 


Mansfield, QC. 


which production is small and for 


specialized equipment. the 
investment turnover is two 
Later we will explain the much more 
rapid turnover accomplished on that 
portion of the range schedule where 
quantities are large, which justi- 
fies the specialized facilities which 
have been provided. 


longest 
weeks, 
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chart, Fig. 2, which becomes the 
medium through which replenishing 
supplies of parts are ordered and 
followed. 

As on the load chart for complete 
ranges, we express the time each 
part will be needed for assembly by 
vertical bars blocking off the days 
the part is required for assembly. 
The charts are written on the four- 
teenth day of each month and on 
the last day of each month 
chart shows the load for four weeks, 
the first two weeks being a repetition 
of the previous chart. the second 
two weeks added 

Space is provided on these charts 
to tabulate the following values on 
one line for each part: 

Identifving number de- 


of part; 


Each | 


5c 


ff a 4 4 
i | f | z | 
- ro | 





pf oer fel at 





a a hh ttn 


Part orders are written up on still 
another graphic chart, Fig. 3. which 
becomes the order to the department 
to do the work. This chart shows 
the following values: Identiiving 
number of the part; identifying de- 
scription of the part: a1ing 
through departments; quantity to be 
made. 

A red dot under the date indi- 
cates when delivery must start. 
This is graphed by extension of red 
bar, showing performance against 
requirement. 

Perhaps the greatest obstacle te 
successful conveyorized centro! is a 
sudden change over from one type 
of device to another to meet seme 
commercial demand. We can re- 
vise our contre] s°t-up for the entire 
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scription of part: routing through 
departments; available quantities 
in process; required quantity; work- 
ing days of ensuing assembly pe- 
riod. 

A comparison of the 
with the vertical bars which show 
the time the parts are required for 
assembly indicates the _ different 
quantities of parts to be provided 
and when needed 

Let us emphasize 
cation starting only 
for 


above values 


with fabri- 
be- 


that 
two weeks 
those parts 


on | 


aed ereeenetpeneinesiemeel 


ee 








twelve hours by means of 
stem and can produce 
any type of range wanted in twe 
weeks. No part production is 
started more than two weeks betore 
assembly begins, and many paits zre 
made and finished as used 

With part fabricating and finish- 
ing synchronized with the assembly 
requirements, the entire manufac- 
ture is in tune, and rapid revisions 
of schedules are simple; also obro- 


plant in 
our chart sy 


|lescense of material, is.avoided 


(To Be Continued) 
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Courtesy Card Boosts ‘Service in F ord Ss op 


jean FORD DEALERSHIP ership in this city, has formally 


ome . him to another member of the staff,|commercial man concentrates on | NE ALER: j 

W .W ., Phila- - : ma aoa. ite. ee aaa aa 
illiam R olf Co ’ Ph a and every owner must be called on lthis, assisted by William R. Wolf, | FOR FORT WAYNE, IND.| opened its new sales and service 
garage at 8th and Nebraska Streets, 


> O7, ; ; | . ‘ 
delphia, Reports 25 7O within a ninety-day period, with a} head of the company. Fort Wayne, Ind., April 21. A} Harry, George and Clarence Vigen, 
new Ford dealership has been au- 


. > similar penalty for neglect to do so.| Recent large fleet installations v brothers, are proprietors of the firm 
rease in First Month * a 2 che ag ogg Nill be | Brothers, prietors of t 
Inc e When the dealership makes its | made by the company are: Thirty oe ™ oe + gg oe which has been established here 


ears, and had constant 


Of C ; quota, the company gives the sales eee. Las ‘a ; ; : several v 
ampaign staff some kind of “party” as a re- | P®Ssenger cars sold to the Almar | is to replace the former Vetter-Nash 
ward. The forthcoming one is to be | Stores Corporation, a chain grocery | Sales, The Vetters will retain their 


B' means of a customer’s courtesy 4 deep-sea fishing trip for the entire | concern for its officials and ex-|former quarters at 2210-14 Broad- FoRpD’s NEW COLOGNE 


growth. 


card .inclosed in a spring cir- Staff. This plan is regarded as |ecutives; fifty AA panel body com-| way, where they have been located PLANT TO OPEN MAY 1 
: oasas. better than a bonus, in that all are | mercial units to the Freihofer Bak- | since 1920. Andrew Vetter is presi- Berlin, April 21.—Opening of new 

cular letter on service, the William eager to participate, and each sales- | ing Company; a number of units} dent of the organization. He is the Cologne plant of Ford Motor Com- 
R. Wolf Company, Ford dealer, 5830) man keeps the other “on his toes,” | to Good Distributors, Inc., of Phila- | father of Lawrence E. Vetter, who pany, A. G., has been postponed un- 
York Road, Philadelphia, has in- so that he will not spoil the record, | delphia, Baltimore, Newark, N. J.,/is vice-president and general man-| ¢j) May 1. Initia] output will be 140 
creased its service business 25 per ®ncouraging him to work his hard- | Washington and New York city, and | ager. units daily 

: , tin a est if he drops back a little. | six AA special body jobs to the er = : il 
cent. in only one month of its cam- The company is doing some effec- |New York Pie Baking Company VIGEN’S MOTOR EXPANDS | CLASSIFIED ADVERTISEMENTS 
p2ign for shop work, The card, of tiye work in the commercial line, | that standardizes on Ford delivery} Sioux City, Ia., April 21.—The! IN THE AUTOMOTIVE DAILY 
vest pocket size, tends to make the selling to large fleet owners. One ‘cars. __ Vig on’s | Motor Company. Ford deal- NE ws BRING SSsULTS 


possessor feel assured that he is 


beivg personally kept in mind and 
that the needs of his car, when he UL, TIVE NEW P EN R R 
presents it at the service station, 
will be, as they are in fact, taken Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising 
care of especially well. The card Readers desiring county, city or town lists, or lists of owners in any given 
reads: Some of this data has been published previously, but it is 
WILLIAM R. WOLF COMPANY, 
Sales—FORD—Service 
5830 York Road 
Philadelphia, Pa 
This is to certify that. 
af ‘ coon is e ntitled to Day 
and Night Service. 
Bell—Hancock 2800. - j | 
FRED BECHTEL, ' . 
Service Supt. **Alabama| 5| 691] 10) 
The spring service letter in which Arizona | 197 | s7 7 
the courtesy card is enclosed is aS Arkansas | i 327 | 24 
Oe ate car rendering maximum California | — maces | ae . 536 a 54: 36 214] 172 178 
iio _ Conn. } 7h 836, HC” _ 8 _L 2 120 ae tie ae _ 40 
We have every reason to believe Delaware | 7 168 | 27 1| 11 1 
that it is, but if not, —_ ee Florida ~ 95; ~—ODE ~ gs 809 | a? a Pook . ™ i? ” ge — (34 28) ~~ 9Q) 
attention to the matter and we'll be — - — - — .. ——_ .- —— — . $$ —$—__ , 
glad to tell you where the trouble Idaho ‘ 187 | , 7 Ph 7 aa a 9 if sf l 
3091 | | 2 { 5 ; : 114 . 125 147 


Returns for today: Arizona, California, 


Austin 
Chevrolet 
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lies. If any repairs are needed, MHlinois = | 337 ; ’ - 
we'll tell you so frankly. Our flat | Indiana o : 81 1904 | ¢ | : - 15 149 2 45 | 74 50, 
a — Sa ‘he Maryland | 39 1247 | 2 58} =—10—t”té‘™TCSG ofl 38) 
thoroug rs eines omens 9098 1 von pomee ee as a 
costs before you leave your car with Minnesota| —_—69 3035 | _ _e..F 34 147 —_ a ae ~ 103 114 
us Missouri | 105 3482 | 4 255 55 144 2 . 54! 50 
We call your attention to the fact, Montana | ~—_7 S38, 8 “¢ i — gy 2 #326 d+ aon - 8 
that, with spring just beginning, eknaion a 707 | : . - 68 72 — - — nae 
your car is likely to require some | — 79 -— 2 ea ' sei —— 
special work to prepare it for. the Nevada | = 4 2] ie 
trips you will make this spring and N, Hampsh| 7 299 | 
summer, such as “tightening up” all N. Mexico | 70 | i: tt - 81 
around, grease and oil in those spots | —-— ~ - ; = a 
which the average owner doesn't N. Ca’lina | __ ‘ ; j sity . * a “a 962 
usually find. N. Dakota | oa , : oa 393 | 14; A d 3° ‘ 254 
We are making you the following | Ohio | 24° § 306 7 3050 | 298 - 2 ; a, 317. +3250 
apec a! iter sor i] limited Sime e Oregon | ; ne . 2 458 | 0 : i 9 ‘ 9 3 460 
ning your car to our St@tion with- ss . — ; wa - -- - a eae 
im the next two or three weeks and Penn | “3a _% ; 9 4143] 520) m.. sisson saison 3622 
we will tighten it up all around; |S. Carolina] 36 528 | 31 iT 2: 548 
grease the car thoroughly; drain | Sp». Dakota| ; : _ . 330 | 33 ¢ : 36 ~ B&B 18 245 
and flush the crankcase and refill | ;,; ee - . > . > nen . a5 — —— 
5 ‘ 4 2 20! ¢ 33 : ‘ 27° 
with fresh oil—all for a $5 bill. Utah | 7 ~ " - ; : : 273 
That's a good saving to you, and Vermont | 115 | A 17 sa : i _ Zt 123 
furthermore, it is really quite im-'! Virginia | 1100 | 52 : f 7 5 1044 
portant that this work be done at Wash. é . - 685 | 7 : . . ; f 877 
fits 1e “es ’. _ . = _ » _ € - « c a ne — ~ = - & c 
Yue service department is fully West Va. | 7 J. . 472 | 48 - eee, Ae 445 
equioped to take care of any class’ Wisconsin | 78 23% 2 1739 | 99 } } 25 ( 192 1320 
xt work, from the purchase of gaso- | pist. of C. | 3 ‘ 738 j | Ti 909 
line and oil, or washing of your car - aaa — ; : : : - 
; Tot: 967 9 7 36165 2 2: 5 56 34722 2: 5! 2 : 
ee aa ymplete overhauling or re- Totals 2s 4904 36169 | 917 2]. : 34722 2 1159] 1281 1154 
building job. Now is a good time to. Ala.,’3 60 5 786 | 25 : 2¢ 1327 9| 18 
have your car thoroughly washed ‘ri. ’3 40 289 | il 2 3° ; 412 12] 11 
arid polished—and all for $1.50 i . -_ ee —— es - =~ 036 —7 ae 
Aud don’t forget—we are always Ark., ‘ oo 611] ad : 1036 ae | ‘ 
glad io serve you, whether the serv- | Cal, ’5 12% 776 3611 | 443 38 7 16 338 f 8723 _ oS 249 | 345 
ice you require may be but a minor (Conn, ’: 9 228 : 886 | 412 9 97 ‘ 236 1367 : 65 | 92 
lin imon r¢ ce ipliete verhat pe n — = - — 
a istment or a ymipl verhaul Del. °3 203 | 14 r : 387 10 
oo " = . . as ail 
' 3 } 862 | 52 6 { if 1423 ‘ 28 | 37 


yy 100 per cent. service, Fla., "3 ; , * o sa 
FRED BECHTEL, Idaho ’3 : 386 | 14 ] 3 , 518 
: aes vice ee am TL, 30 52 604754] 445 28 58: 57, +563 +8112 196 | 
in addaition,a weekly service letter oa oe : a ‘ 9 ‘ Bi 54¢ gv 
is being sent out, each letter present- Ind., 30 : m ; 3060 | - 192 ; 5 _ 3 a ; oe 5439 a. 92 | 
ing some special phase of the service | Md., °30 6 1323] 88 1 35H] 43,1713 42| 
Ofiered, or at least being different’ Minn., ’30 } 2 1923 | 112 K § 5s 3360 54 | 
from the others. The company, on | yo "39 7 419 9 «5182,0—~=C“‘ 92, 342) 204 476 6943 ~~ 172 | 
February 1, moved into its large, a a aa - 7 7 - 7 as Rat Fo 
new modernistically decorated Mont., '30 , : 437 | 14 1 . . e 593 a. | 
building, 60 by 150 feet, and now has | Neb., "3 ¢ 1237 | 46 ¢ 25 1672 2 27 | 
complete shop equipment in a con- Nev., ’34 4 ‘ 57 | 7 q 2% iE 111 so ; 3] 
venient location, so it is Starting N. H.” “ 253 | HN a 9 ‘ 341 “ ——~ 5 
in (9 offer “group specials” to its); - 3 = a ne - 3 > 
customers by postcard, with good N. M., ‘3 308 | = Ly oa i ae 459 aoe 3] 
results Canvassing for service,|N.C.,"S 12 2 811] 93 96 56 1583 23 | 46 
however, is regarded as the most! N,p.,” P 2% ; — le ne ; 19] 2 20,458 : OT ae —— <¢ 
effective me ( i taining —--- - — - es a : ‘ ad : oat . . _— — : 
t i thod of all in obtaining Ohio. °3 34° 3629 | 262 ; i : 7059 119] 196 
shop work One service salesman a : - ; ne aa —— a : — ———e — =. 
is detailed to look after service busi- | OFe+’s 908 | 36 oe ‘ ox 958 7 e 28 | 36 
Ness solicitation for new car owners, | Penn., "3 y os § 4656 | 608 ; 6 ie 205 j 8163 3° 230 | __ 394 
aud S. K. Wolf, brother of the head | 5 ¢_ 3 : 33, —~CO*” _ “394 | ca ee ——a 4 3. ¥9 699 7 4| iz, 
of the company, takes care of the | > ws. ry a : eee ere a n D5 as me _ re 
used car interests. The service D., 38 = = ata : ore} = ; a ™ ; 9 a 2 
superiniendent, Fred Bechtel, signs | Utah, '30 ‘ : 309 | : 18 ; ; 3 3: ‘ 536 10} 16 
all service communications — to/| Vt., 30 : 156 | 12 2 a 223 +o 
customers, this having an advantage | ¥4_°39 : 1444, —s«78’ : 5 ~ 103 23; +103; + 2082; a 
in making his name known to new * ‘ , F , 
Is ‘3 : 206 5 a ‘ 3% 23 16 5 22% : 
Ford owners. There are eight shop Wash., '30 : . 7 eee | 120 ne a. 3 ae z 5257 ‘ 44 | “ aN oee 
men, and two are assigned to the| W. Va.,’30 | _ = 135 aa cai ‘ : 1053 29 | 33 
night shift, the service station re- | Wis., ’30 26 ; 2483 | 125 j 9; 202 d 3349 85 | 150 
maining open till midnight D. of C.,’30] eure eh | | 556 | “357 . — — 7 30; 873) ~~ ~=«218 “ee 
[he company employs ten car yr . : ; 2 ‘ 5 : 5 ; 3 322). «24 
salesmen. They must follow up a Totals, ' 30 | 778 ‘ 5698 405, 43915] 3410) 133; 2834 4 1802} 5092) 515) 1619] 2431) 1691 622| 241 
prospect every thirty days or lose *Not in production at that time. **Report revised today, 
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~ Chevrolet March Sales Up 9% in Great Lakes Region 


CHEVROLET MANAGERS 

ATTEND DINNER-MEETING 

New Brunswick, N. J., April 21. 

Fourteen sales managers in Middle- 
sex county of the Chevrolet Motor 
Company attended the monthly din- 
ner-meeting for sales managers last 
night at the Woodrow Wilson Hotel 
Curtis Goodman, sales promotion 
manager of the New York city office, 
addressed the men 


BIFLEX BUSY ON ORDER 
FOR CHEVROLET BUMPERS 
Decatur, Hl.,-April 21.—The Biflex 
Company. which has a large order 
for Chevrolet car bumpers, has been 
working twenty-four hours daily the 
past three weeks with capacity force 
of 300 men on two shifts. Prospects, 


according to plant officials, are that 
the factory will continue several 
months at capacity output. Bump- 
ers made here are shipped to all 
parts of the country, as well as to 
the branches in Europe, South 
America, Canada and Mexico. 


FOLEY-CHEVROLET SPEEDS 
DELIVERIES TO NEWARK 
Newark, N. J., April 21.—E. J. 
Foley, and George Lackey, 
Foley-Chevro- 


president, 
sales manager of the 
let Sales Company, spent several 
days last week at the Tarrytown 
plant of the Chevrolet Motor Com- 
pany, making an effort to speed up 


deliveries of Chevrolet sixes to the 
Newark territory. Mr. Foley said 


that the plant is working until mid- 
night turning out 750 cars a day, in 
an effort to catch up with orders. 


NEW $50,000 SERVICE 
STATION IN FREDONIA, N. ¥ 
Fredonia, N. Y., April 21.—Louis C. 
Reynolds, operating a chain of 
super-service stations in this city 
and vicinity, has formally opened 
to the public a new $50,000 unit in 
West Main Street on the site of the 
first gas well in the United States. 
The new plant is fully equipped with 
the latest type of battery testing 
and repair equipment, grease racks. 
etc. Products of the Richfield Oil 
Corporation are dispensed from a 
series of pressure pumps. India 
tires and tubes are carried in stock 


NEW DURANT DEALER 

Tacoma, Wash., April 21.—The 
Duncan Motor Company has been 
organized here to become Durant 
representative for Tacoma and 
Pierce county. The firm has been 
formed by W. L. 
storage ga 


Duncan, who has 


rage business 
here for the last nine years. A re- 
pair department has been estab- 
lished with Bruce Carlock in charge 
aS superintendent. J. R. Stevens 
has been appointed sales manager. 
Headquarters are at 809 Pacific Ave. 


operated a 
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REGISTRATION STATISTICS, MARCH, 1931 


Service, Springfield, 


Til, and New 


Jersey, 


given here complete for the convenience of eur subscribers 


Indiana, Nevada and Pennsylvania 


States 


Alabama | 

Arizona | 

Arkansas | 

California | 

Conn. | 

Delaware | 

Florida =| 

Idaho | 

Hinois | 41 119 
| 55 64 34 


11 


Indiana 

Maryland | _ ~ § § 36 
Minnesota | : 425; Ss 
Missouri | - 
Montana | 
Nebraska | 
Nevada | 
N. Hampsh| 
N. Mexico | 
N. Ca’lina | 
N. Dakota | 
Ohio | 
Oregon | 
Penn Za 
S. Carolina| — cE 
So. Dakota| 
Utah =| 
Vermont 
Virginia 


| 10 < 
\ | 
Wash. | 

| 

| 


3 18 #20 
5 26 14 
6 11 £15 
a7 #216 = 


West Va. 
Wisconsin 1 


Tetals 399 2052 


Ala., °30 5 

Ariz., *30 17 

Ark., '30 a ae 

Cal., °30 336 

Conn., ‘30 ~ 039 

Del., '30 = 14 

Fla.,'30— 15> ~—O«d6 (ti‘Csé«SB 
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which are furnished by the New Jersey Motor List Co., 
section, may obtain these by addressing any of these three companies 
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| 
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21 | 
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109 | 4 
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9| 1 32 
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Utah, ’30 | = ae. 
Vi.,*30 | : “1712 
Va, 30 | 39 37 


Wash. '30} 12,57 34 


W. he ; 34 49) 
Wis., 218, «124 
D. of e ~ 22] 26 
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ar Division, Trenton, N. J. 


Miscella- 
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1.515 
572 
799 

15,689 

3,300 

«+564 

2,322 

582 
11,583 

5,883 

3,259 

8.186 

8.973 

1,100 
1.961 
248 
1121 
210 
2.356 
956 

6 10.542 
1,382 
14,437 
1,300 
952 
893 
475 

2,924 

2.666 

1,464 

5.439 

2.478 

116.131 

2.364 

1,013 

1,992 

19.898 

4.455 

~ 869 
~ 2.985 
1174 
20.859 
12,909 
4,377 
7,226 
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455 | 310 
26 | 27 1,479 

71 | 44 3,89) 

2| 2 ‘ 331 

6| 18 979 

10| 9 1,044 
22| 17 3.086 

26 | 19 1,186 

158 | 349 15,912 
9| 10 f ; 2.123 
115] 340 21,808 
7} 4 1,398 
~ 30, 1,878 
7 4| =— Te 1,210 
15} 679 

42 | 4,562 

39 | 5,289 
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7 2,071 
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2332 406 
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"FIVE STATES SHOW 
SHARP SEASONAL 
UPTURN LAST MONTH 


EW YORK, April 21.— 
Deliveries of new Chev- 
rolet passenger cars at retail 
in the Great Lakes region in 
March jumped sharply over 
those of the preceding month, 
according to registration sta- 
tistics now available from five 
of the six states in that 
territory. 

In the five states of 
Indiana, Minnesota, Ohic 
consin, in March, 
new Chevrolets amounted t& 12,- 
819. as against 7,564 in February. 
gain of 69 per cent 
with 15,849 in 
month of last 
19 per cent 

The rate of decline from a year 
ago was less than in February. 
when there was a drop of 25 
cent., but greater than in January, 
when the falling off from the cor- 
responding month of 1930 war only 
cent. 

For the first three months of this 
year, registrations of Chevrolets in 
the five states aggregated 28329 as 
against 34.743 in the correspond- 
ing period of 1930, a decline of 18 
per cent 

Sales in Illinois in the first quar- 
ter amounted to 8.706, as against 
11,310 in the corresponding period 
of last year, off 23 per cent 

In Indiana, the three months 
tal for this year was 4.224 
pared with 6.054 a vear 
per cent 

The first-quarter total in Minne- 
sota for this vear was 4584 as 
against 3,290 in the like period of 
1930, an increase of 39 per cent 
This was the only state to show 
an increase over last vear fo: the 
first quarter 

Ohio registrations for 
months totaled 7,119. as compared 
with 9,332 a year ago. a drop of 
23 per cent., while in Wisconsin the 
first-quarter total for this vear was 
3.696, as against 4.757 a vear ago, a 
decline of 22 per cent 

Each of the states reported a sub- 
Stantial increase in March sales of 
new Chevrolets as compared with 
the preceding month. 

The following table compares the 
izgregalte Chevrolet registrations in 
the reporting states for the first 
three months of this year with Jast: 

193] 1930 

7.946 6816 
. 1.564 10.078 
12.812 15,849 


Dhnoi 
and Wis- 
registrations of 


and compering 
the 
year 


corresponadng 
a falling off of 


per 


10- 
as com- 
ago. olf 306 


the three 


January 
February 
March 


Toials 28.328 34,743 

Following are Chevrolet registra- 
tions in the five reporting states in 
the Great Lakes region for the first 
three months of this vear, 
pared with the corresponding periods 
of last veal 


as com- 


ILLINOIS 
1931 
.. 304€ 
. 2.569 
3,091 


1930 
3.140 
3.416 
4.154 


January 
February 
Mar« h 
Totals #.766 11.310 
INDIANA 
1,240 ] 
1 ,0&a( 
1 904 


330 
664 
060 


January 
February 
March 
4.224 ) 054 
MINNESOTA 


Totals 
593 
774 

1 923 


January 
February 
March 
Totals 3 290 
January can a 2,657 
February 3,046 
March 3,629 


, 7,118 9.332 
WISCONSIN 

007 

1,05 

1,739 


Totals 


1,096 
1,178 
2,483 


4,757 


January 
February 


Totals . 3,696 
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_ New Profits in Delivering Building Materials 


— ——» 


. 


In view of the opening of the spring and summer and building season changes or corrections he feels are CONTROL OF INTER- STATE | Public Service, will have to operate 
| their buses on the stagger system. 


at this time and the anticipated marked increase in public works, this peegeg 
@eport of a survey conducted by the General Motors Truck Company, When frequent deliveries are be- BUSES IN PATERSON These lines use the same route be 
: tween this city and New York 


Peatiac, Mich., covering the profits from delivery of building materials, ing made to the large job, a sales- 
ty @specially timely. Automotive Daily News is pleased to present this man or supervisor should visit the Inter-Cit sae 3j 

Patersen, N. J., April 21.—Seeking inter-City uses the designated 

point as its terminal now and the 


entire report in serial form. Complete text of this report in pamphlet job at regular intervals, with a view 
form is available at all General Motors Truck Company's dealers and to checking up and eliminating any | '° Place the operation of interstate | public service uses the northwest 
; p + ses 2 i wes 
delays in handling loads at the | buses under its control, the Board! corner. The new regulations will 


distributorships, 
the dealer's establishment, should Point of delivery ;of Public Works has adopted an|not affect the Manhattan Transit 
be required to study the job and : “y oa ; ith of] - she Se restricting the operation | Company, which has its terminal at 
to wait in turn with other suppliers’| within a -ertain area, d 2y ‘ ‘O; fe ‘ke 5 
set up a plan covering suitable ar- trucks { le ad y l uPP’ a ae ; a Another | Railroad Ave. and Market Street 
rucks for unloading on large jobs, | ordinance adopted designates the |and which uses a different route to 
should be to eliminate all time losses unloading and stor- the dealer's supervisor or salesman | northeast corner of Church and |New York 
. ing all materials to be delivere yuld see t th; . truc »? | Afar Seen oe <. ‘eaieieas ao . 
in the actual use of those forms. A alesman or aa a > el peg Cag py ee a a, os oe in a oe eee 
7 : A salesmé supervis shoulk 5 ay at cranes, canveyors, pits, | two lines. OPED EE ie. catia alana 
When drivers must park their) be assigned to get the contractor's the load : na f , CLASSIFTED ADVERTISEMENTS 
é g E g t ntractor's | or other unloading points. | The concerns affected, the Inter- IN THE AUTOMOTIVE DAILY 
trucks, enter the dispatch office,| approval of this plan, with any (To be continued) | City Transportation Company and NEWS BRING RESULTS 
eceive instructions, go after the - : 
lead, and return to the office for | 
the invoice and delivery instructions | 
on each trip, much time is likely to 
be wasted for both trucks and 
drivers. 
With clear. written instructions 
available, there is seldom need for 
the driver to enter the office for| 
additional verbal instructions. The 
phone order slip, which acts as the 


driver's loading instructions, can 
simply be handed to the driver as 9 
he enters the yard, and he can 


exchange the loading ticket for the 
delivery ticket as he leaves the 
yard. In every case, provision should 


be made for handling these tickets 
with a minimum of delay for the 
truck and driver Here are some 


common solutions 
In many yards, a sinall opening 


is provided at the dispatcher’s win- 


dow for passing tickets to drivers 
as they enter and leave the yard 
Drivers are forbidden tosventer the 

t 19 


dispatch office unless asked to 
so by the dispatcher 

In one yard, a row of boxes Is 
provided at the side of thre dispatch 
office. one box for each driver. The 
boxes open both from the _ inside 
and yutside Instructions are 
placed in each driver's box as they 
are completed and are taken by the 
driver as he enters the yard 

When orders are for items 
which must be selected—as is the 
case with mill work and similar 
items—instructions should be sent 
direct to the yard toreman so that } 
loads will be assembled when the 
truck arrives 

In many large yards all = in- 
structions are sent to a yard office 
by messenger or tube. Loading is 
thenscheduled by the yard foremanor 
an assistant to prevent delays in 
loading. Drivers get instructions at 
the yard office, thus preventing con- 


gestion at the seale where the dis- 
patcher gives the load its final F. 0. B. 
FACTORY 


check and issues instructions | 
Time lost in dispatch operations is | 

costly time; it ties up drivers and 

costly truck equipment. Efforts to 

‘liminate those time losses will be 

well repaid 

Saving Time at the Delivery Point 
Time lost at the point of delivery 


PV HEN the dealer has provided his 
dispatcher with simple, error 


preventing forms, his next step 
rangement for 


is just as costly as Lime lost at the 
fealer’s yard But delays at the 
point of delivery are not always so 
easy to” eliminate Usually they 
arise from one of three causes 

1. Unsatisfactory conditions for 
receiving materials on the job. 

2. Lack of co-operation on_ the 
part of the contractor. 


tye ae CENTURY SIX SEDAN 


which limited pace for handling 
and storing materials creates difti- 
ulties for the dealer’s trucks, Jobs 


sl 


‘ated off of paved roads are likely 
to cause trouble In addition, the 
coutractor 1m make it doubly dif- WI | H 


ficult » deliver loads quickly and 
satisfactorily by demanding that 
trucks wail for unloading at a 


specitic point by carelessly per- 
mitting stored materials, tool houses 
4nd other objects to be placed so 
that they constantly obstruct and 
ie 
. 


slow down incoming materials, and 
by ordering too far in advance and 

hen insisting hat materials be 

lumiped or unloaded only as they 

ire teeded 

Some Helpful Solutions 

[t is not always possible, of course, ~ . , 4 ’ ‘ 
to avoid al ese difficultie | 
ests got nal a eee ae the industry : greatest cagineering advancement - 
areas places a premium on space 
thai makes trequent waiting neces | 25 years. Never a better car than today’s Hupmobile. 
sary ie contractor cannot con- 
trol the location of the job. But the 


building material dealer should en- 
deavor to reduce losses from these H U P P M O ] O R (; A R | 
sources, whenever possible, by taking 
one or more of the following steps: | 
: DETROIT, MICHIGAN 


On all large jobs. the dealer's 
lesman, or some one else from 





